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Jobbers and Service Men Launch 


Petition For A-3 


Priority Rating 


Refrigeration Users Will ® 
Ask Congress & OPM to 


Assure Food Preservation 


By Jim McCallum 


DETROIT—Nationwide circulation 
of a petition to the Office of Produc- 
tion Management asking that the 
refrigeration industry “be classified 
as vital to the defense of our country 
and be given an A-3 rating so that 
this equipment may be maintained 
and so that adequate stocks of parts 
may be secured for repair,” is plan- 
ned as a result of a meeting here 
last week of the jobber-service man 
section of the Temporary Educational 
Committee of Refrigeration Distribu- 


tors. 

In addition to requesting an A-3 
rating on all parts for repair of 
existing equipment, the petition 
futher asks for “the necessary 
priority rating for the procurement 
of required materials for the follow- 
ing purposes: replacement of obsolete 
equipment; expansion of existing 
systems to take care of increased 
food consumption; and systems for 
new food establishments required by 
the relocation of population due to 
defense.” 

Decision to print and circulate the 


(Concluded on Page 4, Column 4) 


0PM Puts Clamp on 
‘Freon’ Solvents 


WASHINGTON, D. C.—AIl stocks 
of chlorinated solvents, including 
carbon tetrachloride and other sol- 
vents affecting the manufacture of 
the “Freon” refrigerants, were placed 
under rigid control in a general 
preference rating order (M-41) issued 
Oct. 15 by Donald M. Nelson, Direc- 
tor of Priorities. 

Specifically mentioned in the order 
are carbon tetrachloride,  trichlor- 
ethylene, perchlorethylene, and ethy- 
lene dichloride. 

Preference rating order M-41 as- 
signs a priority rating of A-10 to 
all defense orders for these solvents, 
Which have not been granted the 
assistance of a-higher rating, and 
sets up a “ladder of uses” with 
respect to the supply of these chemi- 


(Concluded on Page 4, Column 5) 


New Diceler Corp. Formed; 
Buys Former Concern 


GREENVILLE, Pa.—Entire prop- 
erty and trade-name of the former 
Deissler Machine Co. have been taken 
over by the newly formed Diceler 
Corp., a $100,000 firm organized by 
Officials of the Hydro-Silica Corp. and 
- wriena Mfg. Co., both of Gasport, 


The new company will manufacture 
refrigeration equipment in limited 
quantities due to the defense pro- 


(Concluded on Page 4, Column 1) 


Aug. Sales 50% Ahead 
OF 1940, US. Reports 


WASHINGTON, D. C.—Sales of 
household appliance dealers re- 
tg to the Department of Com- 
a cA totaled $2,680,191 during 
“—. an increase of 50% over the 
Month of 1940, and a gain of 

F a — July, the preceding month. 
pal he first eight months of this 
appli Sales by reporting household 
Pilance dealers are 27% higher 
eee for the corresponding 1940 


N.Y. ‘Service Plan’ 
Denied By Jeffe 


NEW YORK CITY—As opposition 
to the so-called ‘‘Edison Plan’ to set 
up a super-servicing organization to 
take over repair and maintenance of 
all appliances in the New York area 
continued to mount on the part of 
dealers, E. F. Jeffe, Consolidated Edi- 
son vice president, threw at least a 
temporary block into the necessity 
for such a movement by denying 
that, outside of a lot of “thinking 
and discussion,” any definite plan had 
ever been formulated. 

Addressing representatives of deal- 
ers cooperating in the utility’s “bar- 
gain package” campaign, Mr. Jeffe 
asked them to submit within two 
weeks any suggestions they might 
have concerning some sort of an 


(Concluded on Page 13, Column. 2) 


Locker 
Highlight 


Tenn. Food Conference 


Storage Talks 
Program of 


KNOXVILLE, Tenn.— With the 
accent definitely on frozen food 
locker storage, the University of 
Tennessee’s Food Preservation Con- 
ference, sponsored jointly by the 
school’s college of engineering and 
the American Society of Refrigerat- 
ing Engineers, is slated to get under 
way Thursday, Oct. 23, for two days 
of discussion. 4 

Persons engaged in all branches 
of the refrigerated food industries 
are invited to attend. There is no 
registration fee, but a $1 charge will 
be made for pre-printed papers. 

A definite majority of the sched- 
uled addresses deal directly with 
locker storage problems. Most of 
the other talks tie in with the locker 
picture in some way. 

All phases of the locker plant 
business are up for discussion, from 
the place of these plants in the 
existing national emergency to the 
selection of refrigerant for quick- 
freezing and locker storage opera- 
tions. 

All sessions will be held in Ferris 
Hall on the University of Tennessee 
campus here. There will be both a 
luncheon and a dinner meeting Fri- 
day, Oct. 24. 

Committee in charge of preparing 
and staging the conference consists 
of: J. Mack Tucker, chairman; Harry 

(Concluded on Page 13, Column 3) 


New Appliance Standards 
OK'd By Atty. Gen. 


WASHINGTON, D. C.—The simpli- 
fication and standards program of 
the consumer division of OPA, cover- 
ing refrigerators, washers and iron- 
ers, ranges, and other’ electrical 
appliances, and designed to conserve 
scarce materials and provide con- 
sumer protection during the emer- 
gency, last week was approved by 
Attorney General Francis Biddle as 
“a measure necessary for defense’’ 
and not in conflict with the antitrust 
law enforcement policy of the De- 
partment of Justice. 

The program with respect to house- 
hold appliances and other consumer 
goods is concerned with minimum 
standards of performance, safety 
standards, minimum specifications 
for materials and products, reduction 
in number of styles and models, 
uniform terminology, methods of 
testing effectiveness, and methods of 
rating capacity or service of appli- 
ances. 


Rust 


ree ae 


First Copy 


To Henry A. Dinegar, Chief 


Distributors Demand Representation 


Air Conditioning and Refrigeration Section 
Office of Production Management 


“Tt is the sense of this meeting, composed of refrigerator 
distributors representing the entire United States, 
Office of Production Management be requested to appoint a 
member representing the field of Distribution to its Advisory 
Committee on Air Conditioning and Refrigeration. 


“Distributors, with their dealers, not only represent by 
far the bulk of men and firms employed in the industry, but also 
represent the industry’s contacts with consumers. 
to cushion the effect of the rearmament program not only upon the 
industry but upon the public, the advice and suggestions of 
distributors might well be sought by your Advisory Committee.” 
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, No. 8, Serial No. 657 
‘Established 1926. 
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In order best 


Will Address ASRE 


E. B. NEWILL 


Newill To Discuss 
Impact of Defense 


DETROIT—“The Impact of De- 
fense On The Refrigeration Industry” 
will be described by E. B. Newill, 
formerly assistant general manager 
of Frigidaire and head of that com- 
pany’s engineering and_ research 
laboratories who is now assigned to 
special defense duty, when he ad- 
dresses the Detroit section of the 
American Society of Refrigerating 
(Concluded on Page 13, Column 4) 


U. S. To Survey Possible 
Savings of Materials 


WASHINGTON, D. C.—A_ ques- 
tionnaire covering the commercial 
refrigeration and air conditioning 
industries will be sent out shortly to 
ascertain where vital defense mate- 
rials may be saved in those indus- 
tries, it was announced here last 
week. 

The questionnaire is being pre- 
pared by the refrigeration unit of the 
(Concluded on Page 13, Column 5) 


New Series on Motors 
Designed to Aid 
Service Man 


Beginning with this issue, on 
page 11, the NEws will publish a 
series of articles designed to give 
the service man a complete under- 
standing of several types of 
electric motors. The series, pre- 
pared by R. A. Fuller of General 
Electric Co.’s industrial engineer- 
ing department, will describe 
motors, advise on their installation 
and maintenance, and _ discuss 
motor troubles and their correc- 
tion. 


Nelson Limits 
Use of Copper 


WASHINGTON, D. C., Oct. 21—An 
order further restricting the use of 
copper was issued today by Priorities 
Director Donald M. Nelson. This 
order becomes effective at midnight 
tonight. 

The order sets up the following 
control over both domestic and im- 
ported copper and scrap: 

1. Until Jan. 1, 1942, use of copper 
in more than 100 articles restricted 
to approximately 60% of 1940 base 
period [included in this list are air 
conditioning equipment (except small, 
moving parts, and bearings), house- 
hold appliances (fans, heaters, stoves, 
and ranges), and beverage dispensing 
units and parts thereof]. 

2. After Jan. 1, use of copper 
prohibited, except for non-decorative 
plating, in manufacture of those 
100 articles in group 1. 

3. After Nov. 1, 1941, use of copper 
in building construction prohibited. 

4. Use of copper in all civilian 
items not listed is reduced to 70% 
of the 1940 base period. 

The restriction does not apply to 
Army, Navy, lease-lend, or other con- 
tracts where copper is specified, nor 


(Concluded on Page 16, Column 4) 


Seller’s Market Won’t 
Last, Servel Warns 


FRENCH LICK, Ind.—Sales will 
be a problem in the near future and 
the present seller’s market will not 
last, sales executives of Servel, Inc. 
were warned by company officials at 
their annual convention here recently. 

While up to now the chief problems 
in the gas refrigeration industry have 
been those of production caused by 
the national defense program, “the 
time is coming—sooner perhaps than 
we think—when goods will pile up 
faster than customers,” pointed out 
George S. Jones, Jr., vice president 
and general sales manager. 

“Higher prices, increased taxes, 
larger down payments, _ shorter 
terms, and many other factors will 
naturally discourage buying,” he 
warned. ‘Add to all this an alarming 
loss of salesmen, who are turning to 


(Concluded on Page 13, Column 2) 


Promotion Needed Now 
For Post-War Sales 


MILWAUKEE — Importance of 
continuing existing sales promotion 
programs so as to retain the market 
for electrical appliances after the 
present national emergency has 
passed was stressed by speakers at 
the annual meeting of the commer- 
cial division of Wisconsin Utilities 
Association in the Schroeder hotel. 

L. F. Seybold, Milwaukee, presi- 


(Concluded on Page 16, Column 5) 


Group Is Asked 
By Distributors 


New ‘Forum’ to Organize 
Committees For Work in 
Individual Communities 


DETROIT—A nationwide move- 
ment of appliance distributors and 
dealers to bring to the attention of 
government officials and the general 
public the importance both of them- 
selves and of the industry they serve 
to the national economy and morale 
has been started as an outgrowth of 
the meeting of members of the Dis- 
tributor-Dealer section of TECORD 
Oct. 15 in the NEWS offices. 

As the first step in this direction, 
it was unanimous sense of the meet- 
ing that the Office of Production 
Management be requested to appoint 
a member representing distributors 
to the Advisory Committee on Air 
Conditioning and Refrigeration. Text 
of the resolution, addressed to Henry 
A. Dinegar, chief of the OPM section, 
appears in the adjoining columns. 


Under a new name, the “Electrical 
Appliance Retailers and Distributors 
Forum,” distributor-dealer groups 
will be organized to work in their 
own individual communities, along 
lines similar to those employed by 
the Electric Refrigeration Councils 
in the industry’s earlier days. 

Decision as to exactly what course 
of action should be taken in various 
communities will be left largely to 
the members of the local Forums in 
those sections. Scope of the move- 
ment, however, has been enlarged to 
include distributors of all types of 
home appliances (in addition to 


(Concluded on Page 16, Column 1) 


Substitutions Mark 


S-W Line For 1942 


CHICAGO — Several substitutions. 


in materials necessitated by the 
national defense program mark the 
seven-model refrigerator line for 
1942 introduced by Stewart-Warner 
Corp. to more than 70 distributors 
meeting at the Edgewater Beach 
hotel here last week. 

Since Stewart-Warner is the first 
manufacturer to introduce its 1942 
line, the changes made in materials 
may possibly be indicative of what 
other refrigerator manufacturers are 
planning for their new models. 

Four Dual-Temp models, equipped 
with the freezing locker, are included 
in the new line. The 4-cu. ft. model 
of last year’s line has been dropped. 
With the exception of substitutions 
of materials, the 1942 units follow 
the same general pattern of styling 
of the 1941 models. 

Leader of the line is the 6.5-cu. ft. 
Master model. Although similar to 


(Concluded on Page 13, Column 1) 


York Shifts 


Forms New Department 


Personnel; 


YORK, Pa.—In a reorganizational 
move York Ice Machinery Corp. has 
named Fred C. Wood manager of the 
air conditioning department, moved 
the advertising department here from 
New York City and combined it with 
the sales promotion department, and 
created a new sales department 
known as the “Accessory Equipment 
and Maintenance department,” under 
J. L. Rosenmiller to aid in the cur- 
rent defense trend to “repair rather 
than replace.” 

Mr. Wood, a Cornell university 
graduate, joined York as a student 


(Concluded on Page 16, Column 3) 
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AIR CONDITIONING & REFRIGERATION NEWS, OCTOBER 22, 1941 


‘You Must Go Out and Sell’ To Obtain a Defense 


Contract, Graff Tells Rema In Outlining Best 


Methods For Small Firms To Get Defense Work 


By G. E. Graff, Sales Manager, Ranco, Inc., Columbus, Ohio* 


Out of the developments that have 
been taking place in the international 
situation since we met in May, there 
is no question in the minds of any 
of us of the absolute necessity of 
recognizing the importance of gov- 
ernment work. Unquestionably, the 
war needs are rising, doubling and 
redoubling — and taking material 
from civilian needs. This defense 
picture is moving into fantastic 
proportions and it is up to us to 
secure defense contracts or possibly 
have idle plants—unless or until the 
government takes us over. 

From an analysis of the many 
letters in response to “Dick” 
McClure’s request for information to 
be sent me on this subject, one can 
realize that there is no unwillingness 
on the part of any of our companies 
to do their full share of whatever is 
necessary. 


SOME FARE WELL 


There are some companies in our 
association such as the General 
Electric Co. whose _ refrigeration 
activities are only one part of a large 
diversified line of products. Their 
refrigeration business may be seri- 
ously handicapped by defense activi- 
ties, but the company as a whole has 
taken on an enormous amount of 
direct defense and sub-contract de- 
fense work, some of which they in 
turn may sub-contract. 

Other companies such as Cutler- 
Hammer who have a certain amount 
of government business in times of 
peace with the Navy such as special 
switchboard equipment, are really 
taxed to meet the demand ‘at a time 
like this. Mr. Van Vleet tells me 
that approximately 85% of their 
total output at this time may be 
classed as “defense work.” 

Many of our Rema companies have 
furnished a great deal of equipment 
in their regular refrigeration line to 


*Address before fall meeting of Refrig- 
eration Equipment Manufacturers Asso- 
ciation (Rema) at White Sulphur Springs, 
W. Va. 


the various departments of the gov- 
ernment. One of the recent govern- 
ment refrigeration contracts was the 
change-over from ice to mechanical 
refrigeration, and to a great extent 
members of Rema supplied the mate- 
rials. 

Our jobbers have been supplying 
a great deal of refrigeration equip- 
ment to be used on government jobs 
and so provide us with some indirect 
defense work. A great problem with 
many of these contracts is that we 
have supplied much of this material 
without adequate provision of re- 
plenishing their or our stock of raw 
materials. The quantity of each 
order was too small for production 
runs, and, though we had the priority 
certificates it was difficult to con- 
solidate such priority certificates in 
a group usable for the purchase of 
new material. 


‘HOW TO GET IT’ 


It seems that many of our com- 
panies are in the position of my old 
friend, Ivan Corcoran of Square D 
Co., and because of his constructive 
suggestions, I cannot but quote it in 
full. Ivan says: 

“I see by the ‘yellow peril’ letters 
from McClure that you are going to 
address the brothers at White 
Sulphur during our Fall meeting on 
the subject of ‘Government Defense 
Work—How to Get It.’ It so hap- 
pens that the poor old Square D Co., 
old fashioned as they are, are 
just bumping along making safety 
switches, panels, pressure switches, 
and the like. So far they have not 
gone into direct defense activities. 

“Personally, however, the writer 
has done quite a bit of research work 
on the subject of ‘Defense Work— 


How to Get It’ and we are listing on 


the attached sheet 10 items that will 
put anybody in a defensive position. 

1. Join the Army 

2. Join the Navy 

3. Cheer the C.I.O. at an A.F.L. 
meeting 

4. Heil Hitler in the wrong spot 


MINNEAPOLIS 


HONEYWELL 
REFRIGERATION 


© 


5) 


5. Pick on a Joe Louis 

6. Collect a sales tax on your 
wife’s allowance 

7. Belittle the Ohio State football 
team in Columbus 

8. Drink six Boilermakers and 
Helpers 

9. Say, “Win With Willkie” to a 
Republican 

10. Urge “Dick McClure” to have 
a screen test. 


PLIGHT OF SMALL FIRMS 


Now to the serious side of our 
subject; first, we must not overlook 
the fact that most of our companies 
are small manufacturers. In com- 
mon with most all other small manu- 
facturers, most of us can anticipate 
serious difficulties in getting mate- 
rials for even that portion of our 
regularly established trade which we 
may be permitted to carry on under 
the existing and impending priority 
restrictions. We must, therefore, 
try to get some other types of work 
to keep our plants operating. 


Our government is the world’s 
largest buyer. It is buying billions 
of dollars worth of a multitude of 
different items required in _ the 
rearmament program. Before the 
government’s imposition of control 
over the supply of materials, most 
manufacturers found it unnecessary 
to sell to the government direct and, 
therefore, did not learn its buying 
practices. 


CONTRACTS TOO LARGE 


Most of the government contracts 
heretofore were too large for many 
of our member companies to handle 
and as a result most of the con- 
tracts let to date, were given to a 
limited number of very large corpora- 
tions who are capable of handling 
such volume business. Even these 
corporations, as large as they are, 
are bogging down and it is now pos- 
sible for small companies to secure 
sub-contracts and even parts of 
large purchases which they are 
capable of handling. 


The government is a difficult cus- 
tomer and business men must learn 
its habits. Competitive bidding, 
strict adherence to specifications, red 
tape, prolonged testing and constant 
inspection are requirements’ with 
which most of us have not had to 
contend with before. Many manu- 
facturers who may have made a real 
quality product and have done high 
grade precision work, find themselves 
tied up in red tape to the extent of 
exasperation on government work. 


A recent OPM survey showed that 
9 billion, 339 million dollars in Army 
and Navy contracts were awarded 
last May and 56 big corporations 
received 7 billion, 270 million dollars 
worth of these contracts. The new 
Director of Contract Distribution for 
the Office of Production Management 
wrote to these 56 companies who 
were holding 75% of all rearmament 
orders asking them to farm out in 
sub-contracts to small enterprises, a 
part of their orders to avert “social 
catastrophe and economic dislocation 
which might follow if these small 
enterprises are put out of business. 

“Letter writing will not help. We 
must have practical action at once,” 
the director of this division an- 
nounced. “As the first step in this 


your company has not already done 
so, to appoint one of your ablest 
executives to take charge of sub- 
contracting to small enterprises and 
organize it intensively, within your 
range. I want this man also to be 
appointed to act as the liaison officer 
between my division and your com- 
pany. He will bring your problems 
© us and our problems to you.” 
This statement by the director 
indicates that it is possible for some 
of our smaller companies now to 
secure adequate cooperation from 
the OPM in obtaining governmental 
contracts. 


ct 


SPEED UP SUB-CONTRACTS 


The defense buying policy is being 
loosened up to let more small firms 
in on defense business. The drag- 
ging sub-contract program is now 
being given a shot in the arm. 
The next action may be compulsory 
sub-contracting. A series of “defense 
clinics” were held in several Ohio 
cities as a trial and at these meet- 
ings prime contractors and _ sub- 
contractors had an opportunity to 
meet. As a result of these meetings 
additional offices of the OPM have 
been opened in regions where sub- 
contracting can be facilitated. 

The OPM intends to put pressure 
behind the principle of sub-contract- 
ing. Bidders on contracts of $50,000 
or more may be required to include 
in their bids a statement as to the 
percentage of the work that they 
will farm out. This percentage 
“suaranteed by the bidder’ will then 
become a factor in valuing bids. 


PLANTS ARE CLOSING 


Many prime contracts on which no 
deliveries are scheduled before Dec. 
31 are being re-examined with the 
view to offering bonuses for early 
deliveries to the prime contractors. 
It is understood that in some areas, 
priorities are causing plant shut- 
downs. The government contracting 
officers will be authorized to reim- 
burse prime contractors for additional 
costs resulting from contracts which 
are sub-contracted to eliminate such 
conditions. 

The key to obtaining successful 
government contracts for smaller 
factories now seems to be to work 
very closely with the defense con- 
tract distribution service. There are 
branches in every Federal Reserve 
Bank and also many are being estab- 
lished in other cities to facilitate the 
sub-contracting. These branches are 
able to get for you or show you the 
necessary blue prints, specifications, 
etc. for purchases in your vicinity 
which are estimated to run over 
$50,000. 


BIDDERS ARE KNOWN 


The defense contract distribution 
service will have a pretty good line 
on who is apt to bid on specific 
invitations and since, from now on, 
there will be at least 15 days after 
the bids are first called for before 
these bids are opened, if you have 
a line on prime contractors in your 
area, you can examine the prints and 
specifications and bring the attention 
of prime contractors to your ability 
to perform a part of their contract. 


Sub-contracting rarely calls for 
posting of bonds and going through 
with a lot of formality of prime con- 
tracting; the primary thing to do 
is to be able to sell yourself to prime 
contractors. Many small orders are 
much better than one or two large 
prime contracts and placing all of 
your eggs in one basket. 

It is generally understood that 
many large quantity requirements 
will be broken down into optional 
units to permit smaller firms to bid 
for appropriate quantities. Contract- 
ing offices are to be given the power 


practical action, I request you, if to split an award so that parts may 


Refrigeration Tubes 
Unusvally long lengths! 


Gereroal Offices Waterbury, Conn 


© go to other than the low bidders. 


It is expected that an effort will be 
made to give help where priorities 
would create unemployment. 

It is also expected that the Army 
and Navy will be authorized to aid 
by negotiating contracts on a non- 
competitive basis at a figure which 
may not run higher than 15% above 
the last previous award; to place 
trial orders on a prospect basis; to 
place contracts where they can pool 
the facilities of manufacturers in a 


ae 8 
given community or industry; 

eliminate performance bonds, 
spect products at the point of 
facture to facilitate prompt 
ment, and the “latent defects” 
will be eliminated or modifieg fro 
later contracts in order to relieve 
contractors of contingent liabilities 


to in. 
Manu. 


Pay. 
Clause 


STRESS UNEMPLOYMENT 


If there is any possibility 5 
being faced with “priority unemplo 
ment,” be sure to make that pale 
very clear to your defense pyy; 
officials as you will be Siven mo 
assistance than otherwise. 9 

There is definite use for every gho 
capable of high grade machine oan 
or heavy duty machine work 9 
precision work, but not every 4 
can land a direct defense contract 
Unquestionably, there must be some 
relaxation of tolerances now set y 
on much of the defense work and 
which is so different from the norma] 
civilian manufacturing tolerances, 

The main thing that is needed now 
is good management and engineer. 
ing talent to organize, expedite, ang 
supervise workers operating on syp. 
contracts. 

The defense contract distribution 
service has been set up by the Office 
of Productioon Management with the 
cooperation of the Federal Reserve 
System to provide a clearing house 
of information for prospective con- 
tractors and sub-contractors and to 
aid defense procurement officers in 
the field. It also helps serve the 
firms who now hold prime defense 
contracts and need sub-contractors 
to help them speed up deliveries, 


f your 


OBJECTS OF SERVICE 


The objects of the defense contract 
service are stated to be: 

1. To establish a chain of con- 
veniently located offices throughout 
the nation where a contractor or 
potential contractor can receive all 
the information that he could get 
from a trip to Washington. 

2. To advise manufacturers how to 
get contracts for defense work they 
are equipped to do. 

3. To encourage prime contractors 
to sub-contract the greatest possible 
amount of their work. 

4. To help small shop owners pool 
their facilities so that they can 
jointly participate in defense work 
which none are equipped to handle 
individually. 

5. To see that any manufacturer 
who has suitable facilities and is 
otherwise qualified for defense work, 
obtains the necessary finances. 


IS DECENTRALIZED 


This defense contract service is 
more or less a decentralized organi- 
zation for the purpose of putting the 
Office of Production Management in 
closer touch with productive facilities 
of the nation. It is best to work 
with the organization that is nearest 
to your home town and you can get 
better results than by the former 
method of running around all over 
Washington trying to find the right 
party to talk to. 

These defense contract service 
offices do not take the place of any 
procurement office that is in the 
field. They are trying to cooperate 
with the armed forces by sending 
more quaified bidders to them and 
disseminating the information as to 
the contracts which are to be avail- 
able. These regional offices will help 
bring together the various groups of 
purchasers and contractors by ex 
panding, correlating, and analyzing 
the many valuable plant surveys 
that have already been made by 
many organizations. 

The defense contract service does 
not assume any responsibility for 
negotiations between prime and sub- 
contractors, but will be of general 
assistance to both. 

A list of all defense contracts 
already let is to be maintained mn 
each regional office and this 18 sup- 
posed to be brought up to date by 
daily dispatches from Washington in 
order that the potential sub-con 
tracors may secure the necessary 
information direct from these offices. 

One Rema company executive 
wrote me: “Approximately - 
months ago we filed applications fo 
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SERVEL J 
SOLVES YOUR PARTS PROBLEM 


This $10 kit gives you all the parts you. need fo render field <>vice. : 
on all Servel models from 1/5 to 10 HP)-Write for details. Servely 
Inc, Electric Refrigeration & Air Conditi 
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Complete Survey of Plant & Personnel 
Will Help In Getting a Defense Job 


(concluded from Page 2, Column 5) 
inquiries for defense contracts with 
the purchasing Departments of the 
federal Government. Since that 
time we have received quite a few but 
not a Single one on which we were 
ple to quote. This being unable to 
ye has been due to one of two 
reasons; cither the contract was too 
arge for us to handle with the shop 
@ equipment we have, or the con- 

t called for work not suitable for 
our particular shop. There has been 
4 lot said about the splitting up of 
contracts among smaller manufac- 
turers, but to date we have had no 

icular information on this type 
of work or have not been asked to 
quote under the split-up contract. 


‘JUST TOO BUSY’ 


Another of the letters just received 
states: “We have contacted the 
Ordnance Departments and _ while 
they are very much interested in 
tabulating our plant and equipment, 
and spend a lot of time showing you 
all the things that they will require 
bids on some time in the future, our 
efforts have not resulted in any 
business. The Procurement Division 
of the Air Corps is just too busy to 
give us any time in trying to find 
what we could make for them.” 

Another Rema company official 
says: “We believe that the OPM 
clinics held in eight or ten Ohio 
cities were very constructive. While 
we have not yet received any busi- 
ness from the meeting held in Toledo 
Sept. 17, we contacted three com- 
panies with whom we are negotiating 
sizeable contracts.” 

Several of the letters which the 
writer received especially empha- 
sized the one fact and that is that 
you must go out and sell. Defense 
contracts just don’t come to you— 
you can’t sit around waiting for 
them. That old story about “the 
better mouse trap” is no more ap- 
plicable to defense work than it is 
to your regular products. A selling 
job and a darn good selling job is 
required just as much on defense 


work as any place else. 


SELLING IS NEEDED 


Another of our member companies 
writes as follows: “Now a real prob- 
lem, if we have one, is in getting our 
field salesmen to appreciate the fact 
that a contract or an order from a 
company which is covered by a high 
priority is just as competitive and 
as hard to get as a good order under 
highly competitive conditions during 
normal times. 

‘In explanation, it seems to me 
that our salesmen are of the opinion 
that all we have to do is to quote a 
manufacturer on certain of our prod- 
ucts that he intends to purchase for 
a contract on which he is a prime 
contractor and let him go at that. 
Well, that is not the case. If the 
prime contractor already has a 
source, then we have a selling job 
to do to get him to give us a part 
of the contract or all of it.” 

Many companies keep a man 
closely in contact with the situation 
in Washington where he works with 
the various governmental depart- 
ments to get a line on and to locate 
Pending contracts. It seems now to 
be the concensus of opinion that 
these men are of more value in 
seeing that there is a sufficient sup- 
bly of raw material to keep the 
Plants operating than in obtaining 
business. The trend now is more 
towards cooperation with the regional 
offices of the Contract Distribution 
Division of the Office of Production 

anagement. 


PREPARE TO ‘TELL ALL’ 


When going out after defense 
orders, if you are not one of the few 
‘ery large corporations whose name 
“| general industry is a by-word, it 
's advisable to start out prepared to 
Prove who you are and what your 
facilities are, 

This essential information is best 
made up in the form of a booklet and 
reed not always be given to the 
Person you are interviewing, but 
“ough copies of it should be avail- 
able for use when you do find a 
waeesition which is very live and 

‘ch you are interested in getting. 
ve oSPectus of this kind might very 
®t contain the following information 
a your company: 
in Name, address, and telephone 

tT of company. 

2. Roster of executives—General 


> 


Manager, Chief Engineer, Purchasing 
Agent, Production Manager, etc., 
with brief outline of business experi- 
ence of each. . 

3. Photographs showing exterior 
and interior of plant. 

4. Drawing of floor plan. 

5. Factory data 

(a) Type of building construction 

(b) Square feet floor space 

(c) Percentage floor space now in 
on : 

(d) Nearest railroad siding 

(e) Trucks owned and operated 

(f) Electrical power used in past 
and auxiliary service available 

(g) Gas and coal consumption | 

(h) Complete list of all factory 
equipment by type, model, and make 

(i) List of tool room equipment 

6. (a) List and pictures of prin- 
cipal products normally made. 

(b) Rough list of raw materials 
normally used. 


7. Personnel data 

(a) Number of. employes 

1. Executives 

2. Sales 

3. Office 

4. Factory — Male, skilled — semi- 
skilled—unskilled. Female, skilled— 
semi-skilled—unskilled 

5. Number employed 
and year ago 

6. Number of shifts during past 
few months 

7. Special skilled employes re- 
quired if additional shifts of un- 
skilled are to be added 

8. Plant apprentice training— 
trade and vocational training facili- 
ties in the community 

9. Number of employes qualified 
to act as inspectors. 

(b) Engineering Department 

1. Engineers 

2. Draftsmen 

3. Experimental men 

4. Laboratory technicians and as- 
sistants. 

If possible, also give the number 
of machine hours that you now have 
idle over and above your present 
commitments so as to show what 
you can do without interfering with 


currently 


your present line of work and what 
machine hours can be added by extra 
shifts. ° 

A list of your regular customers 
is vitally important if you are talk- 
ing to a man who is not familiar 
with your company. It helps to prove 
your responsibility and ability to 
handle orders. 

It is advisable to include and 
always show any defense orders you 
have had—or photostats of them. In 
like manner, also, show what sub- 
contracts, if any, you may have had. 
If you have never had any defense 
business, undoubtedly you will be 
given plenty of opportunity to secure 
some if you are talking to the right 
people. Again, we must emphasize 
the most important point. WE ALL 
HAVE A SELLING JOB TO DO. 

We cannot maintain full operation 
of our plants on a small amount of 
our regular run of business that we 
are going to have in the future. We 
MUST secure government contracts 
and we MUST cooperate with the 
armament program. We _ cannot 
secure those contracts without an 
intensive campaign of selling the 
merits of our company and the 


ability of our company to produce 
because primarily we are selling a 
Service and we are selling a man- 
agement. 

We are not, in this case, selling an 
established product with which we 
are 100% familiar nor one which we 
developed ourselves. We are selling, 
in most cases, a new service. To 
succeed requires sales activities of 
the highest possible caliber. 


Eggs For Britain Spoil 
Without Refrigeration 


WASHINGTON, D. C.—Trusting 
to “cool spring weather’ rather than 
refrigeration to preserve eggs sent 
to Britain under the lend-lease pro- 
gram has resulted in spoilage of up 
to 25% of the earlier egg shipments, 
according to unofficial reports re- 
ceived here. 

It was explained that when the 
first shipments of fresh eggs were 
sent last spring, the British counted 
on cool weather to keep the eggs 
fresh during transit without refrig- 
eration. This calculation went wrong. 
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LIBBEY°-OWENS-FORD 


@ Everybody benefits when Thermopane Glass Units are used 
in commercial refrigerators. The manufacturer saves production 
time. Distributors and dealers get fewer complaints, make fewer 
service calls. Stores get better display of their merchandise. 
Shoppers can see inside more clearly. 


All because Thermopane has seven big advantages: 
QUICKER TO INSTALL. With Thermopane there is but a 


single glass unit to install instead of two, three or more individual 
panes. Cabinets can be glazed in one-fifth the time it takes to 


glaze them the old way. 


CLEANING IS ELIMINATED. With Thermopane there is no 
need for glaziers to spend time cleaning and polishing the inside 
surfaces. The sealed units are spotless inside, ready to install. 


CONSTRUCTION IS SIMPLIFIED. With Thermopane, a 


simpler arrangement of stops, shims and seals can be employed 


to hold the glass in place. 


NO FOGGING UP. With Thermopane, the air locked 
between the hermetically sealed panes is absolutely dry and 
STAYS dry. There can be no condensation between the panes 
to fog up the glass. No need to dehydrate the air space periodi- 
cally or to drive out moisture with heat. 


INSULATING EFFICIENCY. With Thermopane, triple 
thickness, you get approximately the insulating value of a brick 
wall twelve inches thick; and there is no breathing in of outside 
air to decrease this insulating efficiency. 


NO DIRT PROBLEM. With Thermopane there is no chance 
for dust or dirt to seep in between the sealed panes. Thus an- 
other difficult servicing problem is eliminated. 


SPARKLING CLEAR GLASS. In Thermopane you get the 
highest quality Libbey-Owens-Ford Polished Plate Glass, noted 
for its extra clarity and greater freedom from flaws. This glass 
is easier to see through, better to sell through. 


Refrigerators glazed with Thermopane are now being made 
by the better manufacturers and have proved their superiority 


in actual service. 


BETTER CASES ARE 
BEING BUILT WITH 


Me 


GLASS UNITS 


AN AIR-CONDITIONED SANDWICH 


Thermopane is a glass unit consisting 
of two, three or more panes of clear 
glass, separated by 14 inch or 4% inch 
of captive dehydrated air, and sealed 
around the edges by an airtight metal 
seal. Shipped to fat # erator manufac- 
turers, ready to install. 


CAPTIVE 
DEHYDRATED 
AIR SPACE 


Q 
HERMETIC 
SEAL 


Glass Quality wa sth 
Polished Plate 24" x. 48" 
lass oF fe” Sheet 36” x 120" 

Polished Plate Glass 36” x 192” 


Thermomane SiZES AND THICKNESSES 


Air Space 


Minimum ""Pance’ Double Triple 
8x8" yr owe OK 
’x8" "KY Oye 
8’x8" "ayn 


THE BETTER GLASS FOR COMMERCIAL REFRIGERATORS 
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New Diceler Corp. 
~ Buys Old Firm 


(Concluded from Page 1, Column 1) 
gram, but chief emphasis will be on 
defense sub-contracts, it was said. 

The Friend Mfg. Co. produces 
spray pumps, fruit-sizing and grad- 
ing equipment, and other allied prod- 
ucts developed by the Hydro-Silica 
Corp., which is largely concerned 
with experimental work. Under pres- 
ent plans the Hydro-Silica company 
will be absorbed by the new Diceler 
Corp. by Dec. 31. 

President of the new firm is 
Cc. B. Pletcher of Buchanan, Mich., 
who also heads the MHydro-Silica 
Corp. and owns controlling interest 
in the Hydro-Silica Co. of Ottawa, 
Ont., Canada, and the Hydro-Silica 
Co. of Buchanan. 

Operating head of the Diceler Corp. 
will be Secretary-Treasurer Russell 
H. Runnalls, formerly of Lockport, 
N. Y., who is treasurer of the 
Friend firm and a director of the 
Hydro-Silica Corp. in Gasport. 

M. G. Hess, vice president and 
general manager of the Friend com- 
pany, will be vice president of the 
new Diceler Corp. 

Other directors of Diceler include 
Claud V. Schad of Lockport, director 
of Friend and secretary of Hydro- 
Silica; Ross Winship, research and 
mechanical engineer of Friend; 
Byron Halstead, Pittsburgh, partner 
in Halstead & Mitchell, Diceler dis- 
tributor in southwestern Pennsyl- 
vania; and Norman P. Mortensen, 
cashier of the First National bank 
of Greenville. 


Diceler Directors Look Over Plant 


Preparing to examine the unfinished building at Greenville, Pa. originally 
started by the former Deissler Machine Corp. are these officers and 
directors of the newly formed Diceler Corp.: (left to right) Russell H. 
Runnalls, Byron Halstead, Ross Winship, M. G. Hess, Norman P. 
Mortensen, C. B. Pletcher, and Claud V. Schad. 


First move of the new company, it 
was announced, will be to complete 
the new building north of Greenville 
started by the former concern. It is 
expected to be ready for occupancy 
by the first of the year. Machinery 
and equipment will be moved from 
present quarters to the new building 
as rapidly as possible. 

The same manufacturing personnel 
employed by the former Deissler 
company will continue with the new 
firm, according to Mr. Runnalls. 


Frank Elliott, Pioneer’ 
Distributor, Dies 


PHILADELPHIA — Frank R. 
Elliott, 63, founder of Elliott-Lewis 
Electrical Co., distributor, died at 
his home in Merion, after an illness 
of six months. Mr. Elliott was for- 
merly president of the Electrical 
Association of Philadelphia. He 
founded his firm in 1905. 


—@ before Nov. 25. 


program, manufacturers are building for longer service for every unit. 


Science has improved design, increased efficiency, simplified operation, enhanced the 
appearance and provided better protection from rust for kitchen and laundry equip- 
ment. All of these are visible and easily demonstrated—except rust proofing under 


the finish. 


Bonderizing under the enamel is vital to the customers’ continued satisfaction. It 
is assurance of continued fine appearance. 


metal and final finish. 
untimely finish failure. 


i0CLIb04 CONQUER RUST 


BONDERIZING = PARKERIZING » PARCO LUBRIZING 


.* 


BONDERIZING MEANS FINISH INSURANCE— 


As production of much household equipment is reduced, to aid in the defense 


It forms a positive bond between the 
It is an unseen quality that retards rust and prevents 
Now, more then ever, you should bring this to the attention 
of the customer and point out the increased durability this feature provides. 


Parker Rust Proof Company @ 2197 E. Milwaukee Ave., Detroit, Mich. 


be 


= 


SEND FOR 
THIS BOOK: 


It explains what Bonder- 
izing is, how it is applied 
and what it means in 
finish protection to fine 
products. It contains 
information every sales- 
man should have. 


Pee ™ 


Tecord Group Starts Petition Movemen 
For A-3 Priority on Parts, Supplies 


(Concluded from Page 1, Column 1) 
petition was reached by the 14 jobbers 
and service men attending the meet- 
ing after several hours of discussion. 
The meeting was held in the offices 
of AIR CONDITIONING & REFRIGERA- 
TION NEws. Frank Langsenkamp, 
Jr., Indianapolis jobber, was chair- 
man. 

Procedure to be followed in circu- 
lating the petition is as follows: 

The petition blanks will be printed 
by Business News Publishing Co. in 
pads of 100 sheets. Each sheet will 
be headed by the resolution drawn 
up at the meeting, and will contain 
spaces for 20 signatures. In addi- 
tion to name and address, signatories 
also will indicate their business or 
occupation, i.e. housewife, grocer, 
butcher, etc. 

The pads of petition blanks will 
then be ordered from Business News 
Publishing Co. by jobbers all over the 
country. Cost will be $1.25 a hundred 
or $10 per thousand. To start the 


ball rolling, 5,200 petitions were 
ordered by those attending the 
meeting. 


Jobbers purchasing these petitions 
will then distribute them among 
their service men customers, who 
will in turn sign them and take them 
to their customers, the actual users 
of refrigeration equipment, for sign- 
ing. 


TO SEND IN PETITIONS 


Service men will return the filled 
out petitions to their jobber on or 
Not later than 
Nov. 25 the jobber will write a letter 
to the U. S. Representative from his 
district appraising him of the con- 
tents of the petitions, the number of 
signers, and their classifications. He 
will impress. upon his Congressman 
the import of the enclosed petitions 
and will include a resume of any 
particular grievances pertaining to 
the government’s restriction of the 
industry which he may wish to voice. 

Six copies will be made of this 
letter. 

The original letter and the signed 
petitions will then be sent by the 
jobber to his Representative in Con- 
gress. Two of the copies of the 
letter will be sent to each of the two 
Senators from his state. Three more 
of the copies will be sent to OPM 
executives Joseph Weiner, Dr. Reavis 
Cox, and Henry A. Dinegar. The 
sixth copy will be sent to the head- 
quarters of the National Refrigera- 
tion Supply Jobbers’ Association, 
which will serve as a clearing house 
for the petition movement, and 
where a master file of the petition 
letters will be kept. 

Each jobber will be asked to send 
$10 along with the copy of the letter 
sent to the NRSJA to cover costs 
of the petition program. 

Rough draft of the resolution which 
constitutes the petition was drawn 
up by Irving Alter, Chicago jobber, 
and then was “polished up” and added 
to in open meeting. The slogan— 
“Food Must Be Preserved Until 
Consumed”’—which keynotes the peti- 
tion resolution was suggested by 
Percy G. Hansen of Akron, Ohio. 

An instruction sheet outlining the 
steps to be taken in this petition 
movement will be attached to the 
top of each pad of petitions. 


SEEK MILLION SIGNERS 


It is hoped that more than a million 
signatures of refrigeration users will 
be obtained on these petitions. 

In the discussion which preceded 
the agrement on the petition pro- 
gram, many angles of the current 
critical situation confronting the re- 
frigeration industry were mulled 
over. 

In view of the extremely critical 
copper shortage, possible substitu- 
tions for use in tubing received con- 
siderable attention. 

Irving Alter and J. M. Oberc, 
Detroit jobber, were appointed as a 
committee to investigate the pos- 
sibility of obtaining and using a type 
of steel produced by Bundy Tubing 
Co. They will send a written report 
of their findings to all those attend- 
ing the meeting. Frank M. Bennett 
of Refrigeration Economics, Canton, 
Ohio, was named to make a similar 
investigation of seamless steel tubing. 

U. C. Boyles, Dallas, Tex. job- 
ber, complained bitterly about the 
extravagant use of copper piping in 
Federal housing projects (especially 
in those having no connection with 
defense industry activity) in the 
Dallas area, and also of the use of 
copper piping in such WPA projects 


as a sprinkler system for a joca] golf 
course. This copper could much bet, 
ter be diverted to refrigeration 
channels, he maintained, while the 
plumbing industry could go on aie 
the same type of piping it has — 
using for years. “ 

As a result of this discussion it 
was suggested that each Person 
present at the meeting make a2 surve 
of housing projects under way or 
contemplated in his respective 9. 
make a reasonable accurate estimate 
of the amount of copper being useq 
and report on this by leticr to the 
committee. 

Comment on the “master servicg» 
plan under consideration by (op. 
solidated Edison Co., New York 
utility, was offered by Irving J 
Fajans, New York City jobber. 

Various members of the committee 
attending the meeting described the 
efforts which have been or are being 
made in their respective territories 
to alleviate material and supplies 
shortages created by the defense 
priority situation. 


LOCAL ACTION 


Claude Brunton, operator of a 
service business in Huntington 
W. Va,. for example, has spoken 
before state and local grocerymen’s 
meetings, explaining that unless 
something were done to free certain 
materials for use in refrigeration 
work that adequate servicing would 
soon become impossible. He then 
asked for the aid of these men, whose 
businesses depend upon proper refrig- 
eration facilities for their very 
existence, in impressing this need 
upon the minds of Washington 
officials. 

The 14 men attending the meeting 
were: Frank Langsenkamp, Jr., F. H. 
Langsenkamp Co., Indianapolis; J. M. 
Oberc, J. M. Oberc, Inc., Detroit; 
Irving Alter, Harry Alter Co., Chi- 
cago; Frank M. Bennett, Refrigera- 
tion Economics, Canton, Ohio; Claude 
Brunton, Mechanical Refrigerator 
Service, Huntington, W. Va.; U. C. 
Boyles, Refrigeration Supply Co. 
Dallas, Tex.; C. Buschkopf, Beaver 
Dam, Wis. 

Irving J. Fajans, Aetna Supply Co., 
New York City; Percy G. Hansen, 
Akron, Ohio; Brouse Rinehart, Rine- 
hart, Ine., Richmond, Ind.; Ben 
Hyatt, Copeland Authorized Refrig- 
eration Service, Detroit; Nahtan E. 
Burdette, Refrigeration Supplies Co., 
Inc., Washington, D. C.; Joseph 
Kimmel, Republic Supply Co., Daven- 
port, Iowa; W. C. Hutchison, S-W-H 
Supply Co., Louisville, Ky. 


B-2 Rating Given 
‘Freon’ Solvents 


(Concluded from Page 1, Column 1) 


cals after defense requirements have 
been met. 

Use of these solvents for the 
manufacture of refrigerants is as- 
signed a B-2 rating, along with such 
other uses as grain fumigation, the 
processing and manufacturing of 
food, chemicals, rubber, and _ petro- 
leum, where substitution of other 
materials is impractical, charging of 
fire extinguishers, and certain other 
uses. 

Preference rating of B-8 is a& 
signed to a group of other civilian 
uses, including dry-cleaning, and 
fumigation, other than grain fumr 
gation. Provisions of Priority Rating 
No. 1, including inventory restric 
tions, are applicable to the order. 

After making provision for de 
liveries to fill defense orders, 4 
producer is required, by the terms of 
the order, to set aside for an emer 


gency pool 5% of each -»Jorinated 
hydrocarbon solvent produced by 
him each month, or 20% of the 
quantities, in excess of recuirements 
for defense orders, manufacture 
during the month, whichever * 
smaller. 

With respect to the us° of the 
solvents in the manufacture of refrig- 
erants, the order states: : 

“Persons requiring chlorinated hy- 
drocarbon solvents for the manutee 
ture of chlorinated hydrocartet 
refrigerants shall be ©! tities 


receive, in any one month, —- 
quantities of chlorinated hydrocat 


solvents as_ shall be —e 

(upon application) oma am aa 
Priorities 1!v 

month by the Manage- 


the Office of Production 
ment.” 
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406 Installations In 
9 Months Set New 
Chicago Record 


cHICAGO—AIl previous Chicago 

rds for the sale of central-plant 
aif conditioning systems and room 
coolers were broken in the first nine 
months of this year, according to 
reports compiled by Commonwealth 


pdison Ce. 
4 total of 406 central-plant instal- 
lations with an aggregate capacity of 
9,267 hp. were contracted for. 
mis compares with 347 systems with 
, combined rating of 7,571 hp. sold 
in the corresponding period of last 
ear, and 355 totaling 11,381 hp. in 
the former record nine months of 
7. 
= dealers sold a total of 
1582 room coolers in the first nine 
months of the year to chalk up an 
increase Of 61% over the previous 
record of 985 units registered in 
1940. 
Last month was the highest 
september in history in sales of 
pth central-plant air conditioning 
ms and room coolers. Twenty- 
two central-plant contracts repre- 
gnting an aggregate capacity of 
42 hp. were made, compared with 
16 totaling 387 hp. recorded in the 
previous top September of 1940. 
Chicagoans purchased 95 room cool- 
ers last month, as against 33 in the 
corresponding 1940 month and 58 
in the former record September 
of 1939. 
This year’s central-plant air con- 
jitioning contracts were as follows: 


BID, i 600 5560094005004 006688040008 99 
PestauTantS .....ccccccccccsccsscecs 95 
Clothing StoreS ......seecceeeeoees 37 
Bowling AlleyS ........eeeeeeeeeees 23, 
RE TROTED bocce sc cevcessesess coe’ 20 
Drug Stores .....cccccessccsecscces 19 
Miscellaneous Stores ..........+++- 18 


Miscellaneous Industrial Plants .. 15 


Fumeral HOMeCS ....cccscccccccccses 14 
Gandy Stores .....cccccccsovssevens 12 
Candy Factories .......secscessees 10 
ee ere yr ere rer Tree Tee ee 7 
POON bikie cb 0ss ses eee Os.5ce ade 7 
PRET ee er ee 5 
Doctors’ and Dentists’ Offices .... 4 
ED 5.664545 5666059"0 $908 5008 4 
Ee rrr reer re ree re ee 4 
0 Aer rrr str reece oT. 4 
Serre ee CT eT eae 3 
Barber and Beauty Shops ........ 2 
BEE 5-0:5 55.20 pba eEAROTHD ENCE ESTERS 2 
Serre errs eae 2 
Ere rrr ere erry 406 


Ultraviolet Lamps’ Use 
In Conditioning System 
Outlined For Scientists 


EAST PITTSBURGH, Pa.—“Ultra- 

Violet air conditioning” as a safe- 
guard against the spread of disease 
in draftee barracks, schools, and 
public buildings was described re- 
cently by Dr. Harvy C. Rentschler, 
director of research for the West- 
inghouse lamp division. 

Dr. Rentschler addressed a group 
of scientists and engineers gathered 
at Dora DeLee Hall, Lying-In Hos- 
ital, under the auspices of the 
American Association for 
Advancement of Science to consider 
the subject. 


Bactericidal sterilamps and deli- 
cate measuring cells of rare tantalum 
metal now make it possible to pre- 
dict in advance the exact amount of 
ultraviolet radiation and the time 
heeded to exterminate nearly all the 
germs in a given volume of air, Dr. 
Rentschler declared. 


... ultraviolet air conditioning, the 
eyed number of bactericidal 
eo Would be installed in special 
mal = All other sources of 
t ation would then be closed off 
i prevent untreated air from enter- 
di Bacteria-free air which poured 
th the ducts would be drawn 
Tough return vents. 


“ Rentschler pointed out that 

ea — ultraviolet is now used 

and — scale in food preservation 

Nettecte the reduction of air-borne 

rom, 4 in hospital wards, operating 
8, and nurseries. 


Blocke: Air Conditioning 
Moves To New Location 


cma ARK, N. J.—Blocker Air 
in North © Corp., York distributor 

a Yersey and Staten Island, 
Prelingha, to 33 Clay St. from 825 
nes any ye Ave., where the busi- 
The build: Started seven years ago. 
been ing at the new location has 
the 


Purchased and modernized b 
Corporation. . 


z 


SP, ae. ae 


New Building Houses 


Chicago Operations 
Of Bastian-Blessing 


CHICAGO — Bastian-Blessing Co., 
manufacturer of soda fountain equip- 
ment, has erected a new office and 
factory building at 4201 W. Peterson 
Ave. here. The offices are air con- 
ditioned, sound-proofed, and equipped 
with fluorescent ceiling lights. 

Constructed of brick with exten- 
sive use of glass, the one-story 
building has a floor space of 4% 
acres. Carbonators, soda fountain 
parts, equipment for liquefied petro- 
leum gas, and RegO cutting and weld- 
ing equipment are manufactured in 
the new plant, which also houses the 
general offices and display rooms. 
A cafeteria for employes and shower 
baths for factory workers are in- 
cluded in the new building. 

Two years ago the company’s 
main soda fountain plant at Grand 
Haven, Mich. was enlarged by the 
addition of 35,000 sq. ft. of floor 
space. 


New Reach-In Will 
Serve 2 Fields 


CHICAGO — A new 465-cu. ft. 
reach-in cooler designed for use in 
farm homes and adaptable to a 
variety of commercial applications 
has recently been announced by the 
refrigeration division of International 
Harvester Co. 

When equipped with regular half- 
length doors, the unit can accommo- 
date the large-size containers cus- 
tomarily used on _ farms. Half- 
length doors are standard, but a 
full-length door may be furnished, 
providing facilities for cooling a 
quarter of beef or half a hog. Triple- 
glass, half-size doors also are avail- 
able if the unit is to be used where 
some display of the products is 
desirable. 


The reach-in unit may be had with 
either porcelain or lacquer exterior 
finish, with interior walls and shelves 
of white porcelain, and floor has a 
granite pan with outside drain. 
Cabinet frame and door frame are 


both of laminated hardwood con- 
struction. 

Cooling may ebé accomplished by 
forced-draft units, either of the dome 
or gun-cooler type, or _ ice-cube 
makers. Ice-cube maker for this 
cooler has eight trays with capaci- 
ties of 27 cubes each, a total capac- 
ity of 216 cubes. Condensing unit 
is operated by a %%-hp. motor. 
Current unit is International’s first 
reach-in model, the company’s line 
also comprising 18 milk coolers and 
10 sizes of walk-in coolers. 


4 Units Cool Developer 
For Film Service 


PITTSBURGH — Installation of 
four automatic ‘%-hp. refrigeration 
units to maintain cooling of 4 gal- 
lons of developing solution at 
68-71° F. temperature for Wonday 
Film Service Co., has been made by 
E. Hunyady, of Standard Refrigera- 
tion Co. of America. 

Each unit operates independently, 
speeds up the developing process, and 
enables the film company to print 
better photographs. 


4 


Display Key To Markets 
Interest In Frozen Foods 


PHILADELPHIA—With the devel- 
opment of better. means for visible 
display, super markets are taking 
increased interest in the retailing of 
frozen foods, it was brought out at 
the recent Super Market Institute 
convention here where visible display 
cases were featured in all exhibits 
and many orders were placed for 
both merchandise and equipment. 


' Self-service equipment for serving 
customers from both sides of the 
display was included in the exhibit of 
Charles Q. Sherman Corp., which also 
featured an assortment of fruits and 
vegetables packaged in moisture 
proof cellophane bags designed to 
provide the visual selling demanded 
by operators of super markets. 


Because housewives habitually in- 
sist upon seeing and inspecting fruits, 
vegetables, and other perishables be- 
fore buying, frozen foods must be 
adequately displayed for mass selling, 
believe these super market merchan- 
disers. 


the. 
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You can build future business, insure normal operation of 
equipment employing ‘“Freon-12,” create customer goodwill 
for existing shortages. That’s why youshould 


offer a regular check-up service to conserve 
“Freon-12”—to prevent losses before they 


Now's the time many air conditioning 
systems in restaurants, theatres and 
other establishments are shut down for 
the season. It’s a perfect time to do a 
real service for your customers, and also 
create future business for yourself. 


Prospects will welcome your service 
when you point out how important 
proper procedureinshutting downequip- 
ment is to the conservation of “Freon- 
12”—and to the normal operation of 
their equipment next season. This serv- 
ice also gives you an excellent oppor- 
tunity to sign customers for a regular 
check-up service next year—insure your- 
self a steady volume of future business. 


In closing down systems, remember 
these important points: “Pump down” 
refrigerant into the receiver, and close 
valves to retain refrigerant until re- 
quired. Be certain the capacity of the 
receiver is sufficient to hold the entire 
charge. Also allow for a 10% void to 
take care of expansion of liquid under 
higher temperature, and eliminate the 
possibility of hydrostatic pressure burst- 
ing the receiver. Check valves after 
“pumping down” to make sure no leaks 
occur during shut-down period. 


Why there is a shortage of “Freon-12... 


Although our plant is producing as much 
“Freon-12” as ever, defense needs are taking 
a large portion of the production. But—care- 
ful estimates indicate that if waste and losses 


are eliminated, the saving will compensate 


KINETIC CHEMICALS, 


po re 


occur. 


4 major causes of waste and losses... 
Study the check lst at the right to make 

sure you utilize every possible means of com- 

bating these four sources of waste and losses: 


(2) Overcharging systems 
(3) Incomplete removal of ““Freon-12” 


(1) Leaks 


from cylinders 


(4) Purging “‘Freon-12” into the air 


How to minimize waste and losses... 
“Freon-12” is no more difficult to hold 
than any other refrigerant under the same 
pressure. In fact, under such conditions the 
leak may be less. But because “Freon-12” 
is safe, odorless and non-irritating, the same 
care is not always exercised as when using 
other refrigerants. But you can easily mini- 
mize ““Freon-12” leaks by following the pre- 


scribed procedure. (See check list.) 


SEND FOR NEW MANUAL 


> Wise refrigeration service engineers today are fol- 
lowing the lead of the Chinese Doctor—who is paid . : 
to keep patients well. This service manual tells how ee OM ee 
you can keep your patients well. Send for it today. i in tet. 8 SS: 


INC., TENTH & MARKET STREETS, WILMINGTON, DELAWARE 
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Rema Gets Recommendations For Standardized Catalogs For Jobbers’ Us 


Manufacturers Advised To Differentiate — 
Between ‘Special’ & Regular Catalogs 


By L. F. Blough, President, 


Those of you who were present at 
our spring meeting will recall the 
remarks made from the floor during 
the discussion of the report by 
Chairman J. S. Forbes of our 
Jobbers Relations Committee on the 
subject of standards for catalogs. 
The discussion was quite lively and 
ended in a motion “that the question 
of Catalog Standardization be passed 
on to the new Trade Practices Com- 
mittee for definite action and recom- 
mendation to the association as a 
whole.” The motion was carried by 
unanimous vote and following these 
very definite instructions the new 
Trade Practices Committee went to 
work with the result that we have 
some catalog standards to submit to 
you at this meeting. 

This paper is being submitted in 
place of the usual short committee 
report, because there is considerable 
background to this subject, because 
the jobbers association has urged 
action for a number of years, and 
because we hope that a more com- 
plete presentation will result in action 
which will clear this subject from 
our committee’s docket—at least for 
the present. 


MEMBERS OF COMMITTEE 


The members of the Trade Prac- 
tices Committee are Paul Penn, 
Russell Whippo, and the speaker. 
After collecting considerable data on 
catalogs and cataloging procedure, 
we met in the Association’s office on 
Aug. 29 and spent most of the day 
working out a skelton outline of the 
recommendations we are to submit 
to you. The balance of the work 
has been done by correspondence and 
in a further session held yesterday. 

Before going on with the subject 
assigned to me for this morning, I’d 
like to digress a moment to tell you 
that as we were preparing to go out 
to lunch the day we met with 
Dick McClure in Chicago, my eyes 
were attracted to a book in his 
library—a volume by David Seabury 
entitled, ‘How to Worry Success- 
fully.” It is probably unnecessary 
for me to tell you I was somewhat 
surprised to find that any trade as- 
sociation Secretary had to go out and 
buy books on a subject like that in 
order to keep himself qualified for 
his job. Being intrigued, too, by the 
title, I opened the book and found 
this statement: 


*Address before fall meeting of Refrig- 
eration Equipment Manufacturers Asso- 
etion (Rema) at White Sulphur Springs, 

» wi 


White-Rodgers Electric Co.* 


“Worry is deliberation turned 
toxic. Only by calm, impersonal 
meditation is truth discovered and 
life’s problems solved.” 


I’m sure Dick McClure has taken 
this passage seriously to have come 
through the past few months with- 
out losing his sense of humor. I 
think his philosophy is about the 
same as that of a certain old darky 
who was always cheerful in spite of 
having had more than his share of 
trouble. One day he was asked how 
he managed to remain so cheerful 
and calm. 

“Well, I'll tell yo’,” he _ replied, 
“T’se jus learned to cooperate wid de 
inevitable.” 

That is not a bad philosophy for 
these times and it expresses in a few 
words what American industry has 
been trying to do for sometime— 
“Cooperate with the inevitable.” 


HAS BEEN A WORRY 


From the remarks made on the 
floor at our meeting last May on the 
catalog question, I gather the impres- 
sion that this “catalog problem” has 
been worrying many of our execu- 
tives for a considerable period of 
time. It also appears that it has 
been even more of a worry to many 
of our jobber customers for an even 
longer period. 

A large number of trade associa- 
tions have already adopted a set of 
recommended catalog standards for 


‘their members and we probably are 


only cooperating with the inevitable 
when we adopt such standards as we 
can agree upon today. 

We, of the Trade Practices Com- 
mittee, are of the opinion that all 
anyone in the industry has to do in 
order to come to the realization there 
is decided room for improvement in 
our catalog practices, as an industry, 
is to inspect the bound volumes of 
our individual catalogs which our 
association had prepared this sum- 
mer for delivery to the Quarter- 
master General’s office. We have one 
set of the bound assembly of catalogs 
here at this meeting, also a set of 
unbound copies. You can inspect 
them for yourselves and draw your 
own conclusions. 

Before going into the _ detailed 
phases of the subject before us, I 
would like to read some excerpts 
from the chapter on catalogs in a 
book by John H. Frederick, entitled 
“Industrial Marketing.” 

As a matter of fact, I’m going to 
read quotations from a number of 


Illustrations 
Actual Size 


quality which 


life. 


No. 291 


A NEW, improved gasket 
for all refrigerator purposes 
This is a NEW gasket of remarkably improved 


) endorsement of the refrigeration industry. As shown 
in the illustration above, the flange of this gasket 
is a fabric which has been woven tightly around a 
mesh of spring-wire. 
molded firmly into a cushion of resilient, live-sponge 
rubber, holding it rigidly in position throughout its 
This gasket is very easy to handle and attach. 


Fits snugly into corners and around curves. 
MADE IN 7 STYLES 
Write for Samples 


KASON HARDWARE CORPORATION 


127-137 Wallabout Street 
Brooklyn, N. Y¥ 


has already won the enthusiastic 


The flange and wire are both 


© 


sources to bring out some facts on 
catalogs. You will note later on how 
closely many of these points tie in 
with the recommendations of the job- 
bers association on this subject. 
John Frederick asks: 


WHAT IS A CATALOG? 


“What is a catalog? The modern 
catalog, as used in industrial market- 
ing, may be described as the printed 
and illustrated story covering the 
information which the typical indus- 
trial buyer wants to know or should 
know about the manufacturer and 
his product and services. 

“The properly compiled catalog, the 
one prepared for the convenience of 
the buyer rather than the seller, is 
a powerful selling medium. 

“Descriptions of products should be 
specific, definite, and easily under- 
stood. Generalities and broad state- 
ments should be avoided, and records 
of performance should be used 
wherever possible.” ; 

The American Institute of Archi- 
tects in their Document No. 184 
headed “The Size and Character of 
Advertising Matter Intended for 
Preservation by Architects” contains 
the following: 

“The literature should present the 
facts that an architect is likely to 
require. Helpful diagrams and tabu- 
lations should be given. 

“All statements should be as 
brief as possible and to the point 
as adequate presentation of the sub- 
ject will permit. The advertiser 
should keep in mind that much in- 
formational material must be in the 
architects file and increased bulk 
means increased cost of filing equip- 
ment. 

“Elaborate and extravagant state- 
ments and irrelevant matter—stimu- 
late unfavorable reaction on the 
part of the architect. 

“Heavy, ornate, and expensive 
covers add nothing to the reference 
value of a publication, occupy valu- 
able space in the file and, therefore, 
invite destruction.” 


VALUE OF CATALOGS 


The National Association of Pur- 
chasing Agents in their circular 
headed “Increasing the Value of 
Catalogs” states: 

“All catalogs make impressions 
when first received. A catalog has 
an initial value if the impression 
leads the prospect to file it for 
reference later. 

“A catalog has a permanent value 
if, having filed it, the prospect finds 
it when he is in the market. 

“To facilitate the finding of filed 
catalogs, uniformity in size is the 
first requisite.” 

From the records of Rema it ap- 
pears that our jobber customers, 
particularly those who hold member- 
ship in the National Refrigeration 
Supply Jobbers Association; have 
repeatedly called attention to the 
need for improvement, not only in 
our catalog practices, but even in 
our method of handling other forms 
of our trade literature as the latter 
touches the jobbers’ operations. 

From an address made by the 
President of the jobbers association 
on Jan. 16, 1940, I quote a passage 
in which he expresses the views of 
that group: 

“There has been for some time a 
desire on the part of our association 


to see a more uniform procedure 
followed by the various parts manu- 
facturers in the preparation of the 
catalog literature furnished for sales 
purposes. 

“It seems to me and I think I 
express the opinion of a large 
majority of our association, that 
product literature should be divided 
into three classes. 


CLASSES OF LITERATURE 


First, the letter size sales literature 
furnished by the manufacturer to his 
jobbing or sales outlets which should 
be printed on a good grade but thin 
paper properly trimmed to standard 
size and punched for use in sales 
catalogs for use of outside salesmen, 
for counter service catalogs, as well 
as for cost and order clerks. 


In general, this literature should 
strive to give the pertinent data and 
price information on all products 
arranged systematically for easy and 
ready reference with illustrations 
where necessary, but using’ the 
smallest space compatible with the 
subject matter and without the 
embellishments of oversize cuts, red 
ink, and propaganda. 

“Second, the so-called stuffer or 
mailing piece generally folded to 
letter size which is used for keeping 
your product before the trade by 
enclosing it with other mail or pass- 
ing it out by traveling salesmen, and 
which should be inexpensive but 
attractive and aimed chiefly at 
starting an inquiry more frequently 
than making a sale. ; 


ATTRACTIVE EYE APPEAL 


“The third class of literature con- 
sists of the more expensive illus- 
trated catalogs frequently in color 
which are used by manufacturers of 
certain products. 

“This detailed explanation of prod- 
ucts with attractive eye appeal has 
a definite place in the business but 
considerable expense could be saved 
by the manufacturer if. these cata- 
logs or bulletins to which consider- 
able expense has been necessary 
were furnished as individual pieces 
to parties known to be interested in 
this particular product. It is the 
kind. you enclose with a particular 
quotation or place as a supplement 
to your general catalog upon request. 

“This need for a uniform catalog 
page as suggested under the first 
classification was brought to the 
attention of the manufacturers by me 
at French Lick last spring and the 
question was again brought out at 
our Turkey Run meeting. 

“It is felt that the manufacturer 
could not only supply this type 
literature at less money than many 
now do who now furnish a thick 
cover bulletin for the purpose, but a 
jobber sales catalog made up of these 
uniform sheets would be much more 
presentable, less bulky and, if prop- 
erly arranged, easier to read and to 
use. This is, we feel, a matter which 
should have the consideration of the 
manufacturing association to the end 
that it would be of uniform size and 
arrangement by all firms.” 

This subject was discussed by the 
jobbers during their 1940 annual 
meeting at which definite recom- 
mendations were made in the form 
of a resolution. I want to read their 
recommendations to dispell any doubt 
in your minds regarding the ac- 


O one—not even Marsh with its 75 years of gauge 
making experience—has ever been able to build 
a gauge that can’t be knocked, kicked or banged out 


of adjustment. 


That is why so many servicemen insist 


on Marsh Gauges and Dial Thermometers—instru- 


ments with the exclusive Marsh “Recalibrator”. 


They 


offer today’s very peak of accuracy and stamina, plus 
this “extra” that wipes out any error that might occur 


with the twist of a screwdriver. 
an “adjustment”. 


It is far more than 
It's a basic correction that strikes 


at the very root of the error—makes the gauge ac- 
curate again at every point on the dial. 


The “Recalibrator” is available in all Marsh Gauges, 


standard in all Marsh Dial Thermometers. 


You'll find 


the same advanced design, the same kind of helpful 


features throughout the broad Marsh line. 


the big refrigeration catalog. 


Write for 


JAS. P. MARSH CORP., 2067 Southport Ave., Chicago 


“RECALIBRATOR” 


—the finishing 
touch to a fine 
gauge 


* 
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ceptability to them of your co 
mittee’s recommendations. 1] Py ; 
“WHEREAS, there has bee 
some time a desire on the Pp 
members of our Association for 
more uniform procedure to pe rn 
lowed by the parts and SUpDlieg 
manufacturers in the preparation 
the catalog literature furnisheq he 
them for our sales purpose, ang : 
“WHEREAS, some progress h 
been made in the standardization ¢ 
this literature, there stil] remains g 
opportunity for a substantia] “a 
provement, the results of which if 
made would accrue to the advantage 
of both the manufacturer and he 
jobber customers, be it therefore 


CATALOG RECOMMEN DATIONS 


“RECOMMENDED to the manu. 
facturers that they furnish us letter. 
size sales literature printed on a 
good grade of thin paper Properly 
trimmed to 8% by 11 inches size 
with a wide binding margin on thy 
left hand side and punched with 
‘three and four holes’ for use jp 
Kalamazoo or three ring binder 
catalogs to be used by outside Sales. 
men, service catalogs and office in- 
formation. This literature should 
contain pertinent data and price jp. 
formation on all products arranged 
systematically for easy and ready 
references with illustrations anq 
indices where necessary, using the 
smallest space possible, without the 
embellishment of over-size cuts, req 
ink, and propaganda. It is felt that 
such matter of a _ propagandistic 
nature is intended primarily for 
starting inquiries rather than for 
making sales and should be prepared 
in letter-size mailing pieces of the 
so-called stuffer type suitable for 
separate mailing or hand-out pur. 
poses rather than for use in jobber 
catalogs and, it is further 


SPECIAL WORK 


“RECOMMENDED where a manv- 
facturer feels the necessity for dis- 
tributing expensive illustrated cata- 
logs, such as are frequently put out 
in colors, for certain specific prod- 
ucts, that these be prepared with 
the idea of using them exclusively in 
the form in which they are prepared 
rather than with the thcught of 
combining the same with other mate- 
rial in a jobbers catalog.” 

In the realization that all major 
problems usually are composed of 
a number of minor ones, our com- 
mittee is of the belief that greater 
headway might be made this year 
by breaking down the general prob- 
lem as outlined by the spokesman 
from the Jobbers Association whom 
I’ve just quoted, and by the recom- 
mendations passed by their associa- 
tion, and of doing something about 
some one specific. phase of the subject. 

We, therefore, have elected to 
concentrate on recommendations for 
the detailed handling of catalog page 
sizes, margin allowances, layout and 
treatment of copy, paper stock, etc. 

You will recall the jobber’s sug- 
gestions pertaining to catalogs re 
ferred to those for “use of outside 
salesmen, for counter service cata- 
logs, as well as for cost and order 
clerks.” Your committee’s recom: 
mendations cover catalogs for this 
purpose. We believe, however, that 
such catalogs might well be used by 
an ever increasing number of jobbers 
to bind into a complete catalog for 
distribution to their customers, thus 
eliminating the need in their case 
for printing a special catalog. 
_ Your first reaction may be that 
this will result in greater expense 
to your company than if you were 


(Concluded on Page 7, Column 1) 


More than 20 years of high rep- 
utability...in every kind of refrig- 
eration service...has established 
the name “Lipman” as a BUY 
word that breaks down sales 
resistance. Make this reputation 
your sales asset... for greater 
profit and better cus 
tomer satisfaction. 
; On 
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gpecialty Selling in the ‘Emergency’ 


sand Up To Demonstrate, 


put Sit Down To Close 


By William Rados, Sales Promotion Manager, Refrigeration Division, 
The Crosley Corp. 


refrigerator closing systems can 
ie divided into three main groups. 


The hit-and-runners. 
The standees. 


The sittees. 

A few days ago this author timed 
refrigerator line presentations in a 
urge appliance store located some- 
where in the U. S. By actual clock 
the boys Showed the entire line in 
two minutes flat. Some of the older 
men, who weren't quite as nimble 
on their feet, lagged and took up to 
wo and a half minutes to present 
, complete line. Of course, both 
rospects and salesmen were slightly 
confused when it was all over, but 
the prospects were able to get away 
yer their own power without buy- 


ing anything. 
HIT-AND-RUN DIVISION 


This store’s closing tactics fall into 
the hit-and-run division. The main 
criticism of this closing system is 
that it just doesn’t close enough 


business. 

Newspapers and _ radio have 
stressed the emergency so much that 
the individual retail salesman some- 
times forgets that a sale of a refrig- 
erator is still a single sale, of a 
rlatively large unit, by one sales 
person to one prospect. It’s a good 
glesman, even today, who can get 
one-fifth of the local business, or 
close one out of five buyers actually 
in the market. Yet the prospect 
who walks away, will walk into 
another store and buy from a better 
closer. 

In a certain Brooklyn (N. Y.) 
store the standee system is used. It 
would take the F.B.I. to locate a pair 
of chairs in that store. Some of the 
bys can get away with it. But the 
average salesman in that store finds 
it hard to hold Mrs. Prospect when 


she has a bulky purse under one arm, 
three packages under the other, and 
one eye on little Johnny who’s mak- 
ing a bee line for the toy depart- 
ment. 

She’s dying to take the weight off 
her feet, but the rule in that store is 
“stand and take it’—so she walks 
out without buying. 

Finally, there’s the sittee closing 
system. According to some men a 
good salesman ought to be able to 
sell the refrigerator right at its 
front door. Maybe so, but what often 
happens is that a good salesman 
demonstrates the product, then leads 
the prospect over into a quiet corner. 
There the customer has a comfortable 
seat. A place for her purse and 
bundles. Charts, catalogs, and other 
sales literature are available for use 
by the good salesman. Finally, 
there’s the important point of 
privacy. Many a woman just feels 
uncomfortable divulging her family’s 
financial situation standing in the 
traffic beside a refrigerator. 


ANOTHER ADVANTAGE 


The sittee closing system has 
another advantage that the other two 
systems lack—it permits considerable 
selling, particularly with charts, 
books, catalogs, etc. Too often the 
hit-and-run and standee systems lose 
business when five or ten minutes 
more work would have decided her 
wavering mind. 

Now there are salesmen who can 
close under any conditions. 

True, and there are men who can 
walk on their hands. 

But the average salesman, trying 
to improve his batting average, will 
standardize on the sittee system. 

Stand up to demonstrate. 

But sit down to close. 

That’s the proper posture for sales 
health. 


Recommendations For 
Uniform Catalogs 
Made to Rema 


(Concluded from Page 6, Column 5) 


furnish cuts or halftones to the job- 
ber with which to print his own 
catalogs. This may be true in some 
cases, but the added cost should not 
be great and it is our feeling that 
the better presentation we will get 
of our products in the jobbers’ cata- 
log will more than warrant the small 
increase. 

In many instances the jobber in 
printing his own catalog shows only 
part of a manufacturer’s line be- 
cause he must keep his cost down 
and consequently the size of his 
catalog is limited. When your com- 
plete catalog is used your entire line 
ls shown when the jobber distributes 
his catalog to his customers. 

Please bear in mind that the 
Slandards recommended by your 
‘ommittee cover only catalogs for 
use by outside salesmen, for counter 
Stvice catalogs, and for cost and 
order clerks, Assuming that these 
‘landards are adopted by our asso- 
“lation it should be understood that 
any or all of us may print a more 
“laborate catalog if we think one is 
needed. It's also understood, if any 
of Us disagrees with the recommenda- 
tions, that they can be as colorful 
‘S$ our individual tastes may dictate. 


Our recommendations in no way 
on” Mailing pieces, envelope stuff- 
’ Or other advertising sheets for 
a purposes—except to what- 
e ent you may conclude some 
pore points we are stressing for 
*r catalogs are equally good for 
me of your other literature. 


Py ‘ have had our recommendations 
i. in type and printed in the 
hae of a four-page pamphlet. We 
distribnt off just enough copies to 
en at this meeting. If we 
P Pos standards as submitted, 
‘ les will be printed and dis- 
ented If changes are made dur- 
Our gd 
incorpo 
ese 
Committe 
Weight re) 
Benera) 


‘scussion today they can 
rated before printing. 
Sample sheets follow your 
€s recommendations on 
f paper, size, punching, and 
arrangement. 


Houston Salesman Sets 


Record of 44 Sales 
Within One Month 


HOUSTON, Tex.—What is said to 
be the most outstanding appliance 
sales record ever established in this 
section of the country was hung up 
by H. J. Muller, of Twombly-Corey, 
Inc. here during August, whose de- 
liveries included 23 electric refrig- 
erators, 10 Bendix home laundry 
units, eight electric ranges, two con- 
ventional-type washers, and an ironer. 


Mr. Muller’s 44 sales_ totaled 
$7,288.55, or an average daily vol- 
ume of more than $280 during the 
month. 

His sales formula is one _ that 
every appliance man knows: a 
thorough knowledge of the equip- 
ment, particularly its ‘use values” 
to the customer and the ability to 
adapt these values to the prospect’s 
immediate needs. Plus, of course, 
aggressive and consistent sales effort. 


Lockwood Heads Taylor’s 
Advertising Dept. 


ROCHESTER, N. Y.—Wallace W. 
Lockwood has been appointed adver- 
tising manager of the Taylor Instru- 
ment Companies, to replace Elmer 
E. Way, who has resigned. 

Mr. Lockwood joined the Taylor 
advertising department in 1932 and 
was made assistant advertising man- 
ager in 1939. He was previously con- 
nected with Lapp Insulator Co., 
Leroy, N. Y., the Z. L. Potter adver- 
tising agency, and the David Tynion 
advertising agency, both of Syracuse. 


Nebraska Power Transfers 
Mattson to Omaha 


OMAHA, Neb.—Edmund A. Matt- 
son, merchandise sales manager of 
the electric shop of Nebraska Power 
Co. at Council Bluffs, Iowa, has been 
promoted to manager of the com- 
pany’s electric shop in Omaha. Mr. 
Mattson has been an employe of 
Nebraska Power Co. for 23 years. 


~ er 


Crosley Names Clement Eqrle Poorman Now Wears Another Hat; 
Vice President ' 


LEWIS M. CLEMENT 


Recently elected a vice president 
of Crosley, he continues as direc- 
tor of research and engineering. 


Seulement Sales Moves 
To New Location 


PHILADELPHIA Equipment 
Sales Co. moved Oct. 1 to its new 
location at 3915 Market St. which 
provides facilities for loading and 
unloading and free parking inside the 
building. Sales and service depart- 
ments, as well as offices and factory, 
are now on one floor. 


He’s a C.P.0. in U. S. Coast Guard Reserve 


NEW YORK CITY—Earle Poor- 
man, who customarily wears two 
hats—-one as General Electric dis- 
trict appliance sales manager in New 
York and the other in his role as 
manager of the G-E metropolitan 
distributing branch—wore a third 


during September, that of a C.P.O. . 


in the U. S. Coast Guard Reserve. 
The new duties left so little time for 
selling appliances and air condition- 
ing that brief visits to his office were 
made in uniform. 

The Poorman boat “Sea Legs” be- 
came Goast Guard cutter C.G.R. 462, 
and took on a crew of a first-class 
and a third-class boatswain’s mates. 
It all happened when the government 
put out a call for all power craft of 
40 feet or more in length, to serve 
in emergency rescue work, patrol 
duty, protection against smugglers, 
and search of suspicious craft, to 
relieve regular coast guard men and 
boats assigned- to other duties. A 
good share of Mr. Poorman’s time is 
spent with the Coast Guard patrol in 
Connecticut and New York waters. 


Earle Poorman in uniform of the 
U. §S. Coast Guard Reserve. 


New Dealership Formed 
In Little Rock, Ark. 


LITTLE ROCK, Ark.—A new ap- 
pliance dealership here is Sawyer 
Appliance Co., which opened Sept. 
20 at 209 West Sixth St. The store 
will be operated by J. G. Sawyer, 
J. M. Stanford, Mrs. L. Evans, and 


Leon Colby to Open New 
Kansas City Outlet 


KANSAS CITY, Mo.—Leon Colby 
has leased the northwest corner of 
Thirteenth and Grand Ave. and will 
open a retail store for refrigerators 
and other household appliances as 
soon as alterations have been com- 


H. F. Manning. pleted. 
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1938 Sept. Munich. 
Oct. Czechoslovakia invaded. 
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1939 Jan. 
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ALUMINUM 


THE TIMETABLE OF ALUMINUM FOR DEFENSE 


up to September 10, 1941 


1938 


Alcoa inaugurates $26,000,000 expansion program. 

Alcoa produced 287 million pounds in 1938; had more than 

a year’s supply on hand. 

New extrusion and tube mill begins operation at Lafayette, Ind. 
Start building an excess stock pile of airplane sheet. 

Bohemia and Moravia occupied. 

Albania invaded; Congress authorizes Army to acquire 6,000 planes by July, 


°41, and Navy 3,000 by ’44. Aluminum for all these would take about two 
months 1941 production. 
Poland invaded; U. S. Neutrality proclaimed; limited National emergency 
proclaimed. 
Alcoa authorizes new metal-producing capacity at Alcoa, Tenn. 
Finland invaded; Cash-and-carry act signed. 
Alcoa completes $26,000,000 expansion program, begins plans for a larger one. 
U. S. protests blockade of German exports. 
New metal-producing plant authorized at Vancouver, Wash. | 939 
1939 production 327 million pounds; 215 million on hand. 
First request for defense appropriation in Budget Message. 
Aicoa announces $30,000,000 more plant expansion. 
Alcoa reduces price of aluminum from 20c to 19c, starts construction of Vancouver, 
Wash., plant. 
Denmark and Norway invaded. 
Low countries invaded; National Defense Advisory Commission named. 
New metal-producing unit begins operation at Alcoa, Tenn. 
Dunkerque; France capitulates. 
Additional metal-producing unit authorized at Alcoa, Tenn. 
Congress lifts previous limits on numbers of planes. 
q Air a against England begins; 50 destroyers exchanged for island 
air bases. 
Alcoa reduces price of aluminum ingot from 19c to 18c; capacity for 
waking alumina increased. 
. Egypt invaded; Selective Service Bill passed. ] 940 
First metal manufactured at Vancouver, Wash., plant and new units 
for additional capacity authorized. 
Rumania invaded. 
Alcoa authorizes another $150,000,000 for expansion. 
26 bombers on contract turned over to Britain. 
Alcoa reduces ingot price from 18c to 17c; additional capacity authorized at Badin. 


. Alcoa 1940 production 413 million pounds; 154 million on hand. 


OPM established; NDAC says aluminum supply adequate to meet October, 
1940, estimates of requirements. 

Alcoa authorizes additional capacity at Alcoa, Tenn. 
Aluminum put on priorities. 

Lend-lease bill signed. 

Alcoa produces 44,000,000 pounds of metal this month. 
Yugoslavia invaded; U. S. occupies Greenland. 1 g 4] 
150 million-pound-annual-capacity plant at Vancouver, Wash., 

completed and operating at capacity. 

Crete lost; Russia invaded. 

New Government aluminum plants authorized; U. S. occupies Iceland; 
Japan moves into Indo-China. 

Alcoa produces 53,000,000 pounds this month; Badin unit authorized November, 
1940 starts operation. 

U. S. Government announces Aluminum Company of America will build 
and operate 3 Government-owned aluminum smelting plants and one for 
making alumina. 

Alcoa announces ingot price reduction to 15c, effective October 1, 1941. 

Alcoa and T. V. A. conclude agreement to unify two great hydro-electric 
power systems in the Tennessee Valley, which will add at least 200,000,000 
pounds to America’s annual aluminum producing capacity. 

Alcoa produces 54,000,000 pounds of aluminum this month. 

Sites selected for one of the Government-owned aluminum plants and for the alumina 
plant; sates water, and sewage facilities provided; construction contracts being 
executed. 

Excess stock pile of aluminum airplane sheet started in February, 1939, being main- 
tained at 5,000,000 pounds. 


COMPANY OF AMERICA 
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Refrigeration Is Essential 
To America’s Health 
And Efficiency 


Why Play Politics? 


NFORMAL organizations of the 
I nation’s local refrigeration distribu- 
tion firms are now launching campaigns 
to awaken the Government—and the 
people of the United States—as to the 
essential nature of their services. 


Refrigeration parts and supplies 
jobbers and service men have set to 
work in earnest, acquiring signatures 
of users of refrigeration products, as 
well as signatures of their own em- 
ployes and fellow workers. 


These petitions, as shown in the 
facsimile reproduced on page 9 of this 
issue, set forth briefly the essentiality 
of refrigeration to America’s health 
and efficiency. They request high 
priority rating for repair parts for 
all refrigeration equipment, and for 
essential new complete unit production. 


JOBBER AND SERVICE MEN 
GROUPS BACK DRIVE 


In this drive, TECORD is to be 
assisted by the National Refrigeration 
Supplies Jobbers Association, and by 
the Refrigeration Service Engineers 
Society. The petitions will be sent by 
each local group to their own Congress- 
men, with copies placed on record at 
the OPM. 


Household refrigerator distributors 
have reorganized so as to represent 
all electrical appliances in their fight, 
and have adopted the name, Electrical 
Appliance Retailers and Distributors 
Forum. They will work with the 
National Electrical Wholesalers Asso- 
ciation, and such local associations as 
the Wisconsin Radio, Refrigeration & 
Appliance Association; The Electric 
Institute of Washington (D. C.); The 
Electric Association of Kansas City. 


Their initial job will be to organize 
local Forums of distributors and 
dealers throughout the United States. 
These local Forums, in turn, will direct 
a barrage of letters, telegrams, and 


petitions to their Congressmen and the 
OPM, pointing out their importance to 
the economic life of their communities 
and the nation. 


They will attempt to get local 
newspaper publicity for their cause, 
and will hold themselves in readiness 
throughout the year to fire telegrams 
and letters at Washington whenever 
the need may arise. 


Question: Why all this fuss and 
bother? 


Answer: The refrigeration and 
electrical appliance business is threat- 
ened with eventual extinction for the 
duration of the war. 


Question: Who says so? 


Answer: The New Dealers. It’s 
their theory that this is necessary for 
the successful prosecution of the war, 
and to cushion the shock cf postwar 
cessation of armament production. 


A DIFFERENT STORY— 
AND A SADDER ONE 


Question: But what about some of 
these optimistic statements we’ve been 
reading, to the effect that appliance 
production in 1942 will at least match 
that of 1939? 


Answer: These predictions may 
come true, although we doubt it. But 
even if they do, 1943 and 1944 will 
be a different story—and a sadder one. 
To combat suicidal curtailment late 
next year, the nation’s retailers must 
organize now. 


Question: Why don’t the manufac- 
turers do something about this? 


Answer: They have. They have 
been trying desperately to stave off 
curtailments and restrictions. But 
they are just about at the end of their 
rope. Politically, they carry little 
weight (votes). And the New Dealers 
themselves dislike and distrust manu- 
facturers per se. 


Question: All right, supposing we 
do get busy in our own communities 
to arouse public sentiment. What good 
will it do, if we are living under a 
species of dictatorship? 


Answer: We aren’t in a complete 
dictatorship situation yet, although the 
trend is in that direction. The New 
Dealers even now are planning for the 
1944 elections. They want to re-elect 
Mr. Roosevelt, or Mr. Wallace, for a 
fourth term—and hence retain their 
own jobs. They are sensitive to public 
opinion for that reason, and will be 
careful not to antagonize too many 
organized groups of voters. 


CONGRESSMEN CAN PUT 
PRESSURE ON OPM 


Question: But why monkey with 
the Congressmen? Isn’t the OPM in 
full charge of rationing materials and 
ordering production curtailments? 


Answer: Yes, but if you exert 
sufficient pressure on your Congress- 
man—who is your personal representa- 
tive at Washington and knows it—he 
will visit the OPM and raise hell. 
After a procession of Congressmen 
have banged their fists on OPM desks, 
they may think twice before slapping 
this industry again. Furthermore, 
there are such things as Congressional 
“investigations,” which the bureaucrats 
dread. And then, of course, there’s 
the matter of the excise tax. The 
industry needs to start working on 
Congress now to prevent that excise 
tax from being upped to 25 or 35% 
next year. 


Question: But what of the rearma- 
ment program? If we fight for our 
own lives, won’t that be unpatriotic? 
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They'll Do It Every Time 


AND DON’T EVER LET ME 
CATCH YOU DESTRONING 7 
OTHER PEOPLES PROPER- } 
TY AGAIN! YOU'RE BIG 
ENOUGH NOW TO KNOW 
BETTER. TRY TO ACT 
LIKE A GENTLEMAN AND 
HAVE. RESPECT FOR THE 
RIGHTS OF OTHERS! 


Be 
- + By Jimmy Hey), 


S0-GET ALOAD OF POP 
AT THE ANNUAL CON — 
VENTION THIS WEEK — 
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Answer: It’s not a question of 
fighting the rearmament program, but 
of contesting with other industries for 
the right to survive. Also, of fighting 
a New Deal economic theory. So far, 
automobiles and refrigerators have 
taken the worst beating. Let some of 
the other industries—some of the 
honestly less essential industries—give 
some of their lifeblood before putting 
drains in our arteries again. 


BUSINESS MEN WANT 
TO DO SOMETHING 


Reactions to the organization of 
TECORD and the EARDF have been 
overwhelmingly favorable. The inde- 
pendent business men in this industry 
are not the type who take their 
lashings lying down. They want to 
do something. 


There have been, of course, some 
contrary reactions. These are of three 
varieties: 


(1) Those who feel that these 
threats of “extinction” are just non- 
sense, and that “they can’t do that 
to us.” To these we suggest that it’s 
always good business policy to prepare 
against the worst. Inflation and 
higher prices may never come either, 
but most sensible persons have been 
doing what they can to hedge against 
this possibility. 


(2) Those who feel that the situa- 
tion is so hopeless that our efforts will 
be futile. To these we say that at 
least our political efforts may slow 
down the New Deal’s timetable of 
strangulation, and give us all more 
time to readjust our businesses to 
wartime economy. We are fighting for 
time as well as for life. 


‘PATRIOTS’ SHOULD MAKE 
SURE THEY’RE RIGHT 


(3) The “patriots” who are ready 
to sacrifice everything, now and for- 
ever, to defeat the Germans in battle. 
To these we point out that first they 
should be sure their sacrifices will 
help the cause. Epidemics and bad 
public morale at home may lose this 
war for us this time, just as malnutri- 
tion and bad morale at home lost the 
last war for the Germans. 


There is yet hope, if the industry’s 
wholesalers, retailers, service men, and 
salesmen take a lesson from the 
labor unions and organize to get what 
they need. And now during the 
industry’s slack season, is just the 
time when the organizing should be 
done. 
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LETTERS 


CORKBOARD AVAILABLE FOR 


SOME INSULATION WORK 


Armstrong Cork Co. 
Lancaster, Pa. 
Editor: 

We were rather startled to see the brief 
story in your Sept. 17 issue reporting that 
we were preparing to manufacture and s¢lj 
a mineral wool board insulation to “replace” 
corkboard for cold storage work. In check. 
ing back to locate the source of your infor. 
mation we found that our news release 
relative to the semi-annual statement of the 
Armstrong Cork Co. used the term “in lieu 
of” in discussing this matter. Obviously 
this could reasonably be interpreted to mean 
“replace.” 

We are considerably concerned about the 
situation because corkboard is being sold and 
we believe it will continue to be available for 
a good amount of low temperature insulation 
work. Any material we may be able to 
develop for service in the low temperature 
insulation field would be used to supplement 
the present restricted supply of corkboard. 

As you may know, all manufacturers of 
cork products are now working on monthly 
allotments of cork from OPM. So far as 
corkboard insulation is concerned a large pro- 
portion of what is being manufactured is 
required for direct defense work. Any quan- 
tity available above these requirements is 
subject to some restrictions on usage but is 
available for jobs involving the preservation 
of food products. Unfortunately the quantity 
available is considerably short of the demand. 

A large percentage of the builders of 
refrigerated equipment are in_ sufficiently 
close touch with us or with other suppliers 
of corkboard insulation to know that 4 
limited amount of corkboard is available for 
their requirements. We feel, however, that 
there may easily be a number of readers of 
your publication who would assume that 
they could not expect to get any corkboard 
insulation for use in their equipment o 
would not be able to obtain equipment 
insulated with corkboard. We should appre 
ciate it very much if you could see your Way 
clear to publish accurate information ™ 
regard to this situation. 

The government does not release figures 
as to the size of the reserve stock of cork 
which has been accumulated, but in the last 
month or so we have been able to meet an 
increasing percentage of the demand for 
corkboard for use in low temperature work 
and particularly where food preservation 1s 
involved. As you probably know, the 80 
ernment has placed a definite restriction on 
the sale of corkboard for roof insulation 
work and for application on air conditioning 
ducts. In connection with refrigerated equiP- 
ment for food storage and handling they 
have given special consideration to require 


ments for the maintenance and repair work. 
GRAY PLAYTER 


‘BEST YOU EVER WROTE’ 


Western Union 
San Francisco, Calif. 
Editor: May 
“If You Keep Your Shirt On You . 
Lose It” editorial is best you ever ae 
Whole industry realizes now that 08 
January speech at our Chicago conven 
was true prediction. 
CLARENCE SANDY PRATT 
JESS RAUCH 
LEM BRANSON 
California Refrigerator © 
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Tecord’s Drive To Tell Gov't 


Just Why Refrigeration Is Vital 
To J.S. Gets Nationwide Support 


Editor’s Note: A rising flood of 
ters and telegrams from refrig- 


Jette ness. Operating as we do, like many WHEREAS, the cost of the actual steel, brass, NOW, THEREFORE, BE IT RESOLVED, that the 
eration oe 1 sag a small business concerns in America CONGRESSMEN for the maintenance eta of tha "omastic’ "and sfansetinety"sgeertully petition the Ofee of reduction 
firms ceper saa ne TECORD is today, we were unable to purchase devs not cost more than an eatimated $100 par year per forthe “lowing varbesea ent of "eewired materia 
pledgins — TECORD commit- a large volume of materials for our 40 S. Howard St. Oa IT REDOLVED, thet one hn of obsolete equipment. 
uring In On and the News manufacturing, as some of the larger Baltimore, Md. Fetrigeration industry be classified "at vital ‘to\ the” qc pansion of existing systems to take care of 
tee members ‘ companies did, and who will not be Editor: that "this equipment. may ‘be maittained ‘and ‘so, that Systeme for new feed establishments required by 
stocks of parts may be secured for repair. the relocation of population due to defense. 


printei here is a small fraction 
of these received. 


SERVICE MEN LOOK TO 
JOBBE?S FOR GUIDANCE 


Bonded Refrigeration Service 
Associates 
25-31 Essex St. 
Youngstown, Ohio 
ool sorry not to be able to attend 
the meeting of TECORD, but here 
are some of my thoughts on what 
should be said and done at that 
ng. 
= jobbet should get together and 
sponsor town. or sectional meetings 
all over the country, and see that all 
service men attend. 

This meeting should outline what 
needs to be done and how; funds to 
be raised and how (all moneys to go 
to central headquarters to be used 
for advertising, radio, letters, workers, 


>> 


Oo 
35 families supported from our busi- 


hurt from the shortage of materials 
for possibly two years. 

Our business is essential for food 
preservation and the health of the 
nation, and the best that I have been 
able to interpret is that there is no 
place for expansion for the grocery 
store, such as buying a larger meat 
case and an extra box or taking 
larger quarters and buying new fix- 
tures. With only repairs and mainte- 
nance of present equipment, it would 
put us out of business in a short 
time, and would force the grocery and 
meat market with inadequate equip- 
ment or fixtures for his perishables to 
sell them in a condition unfit for 
human consumption, or be up to him 
to dispose of at a considerable loss. 

We are all for Defense of America 
and for the American way of life, 
but believe that any curtailment in 
production should be on something 
other than refrigeration which is so 
vital for preservation of foods. 

Wishing you continued success. 


block of people in our nation who 
cannot afford to allow food that they 
have purchased to spoil. They want 
every step to be taken to conserve all 
that is produced because any increase 
in price due to a shortage added to 
the many increases they are already 
paying will cause many to have to do 
without some of the foods and fresh 
vegetables that are vital to good 
health. 
Jm Fox, 
Vice President 


DESSER WRITES HIS 


Enclosed you will find copy of 
letters that were sent to two United 
States Senators and three congress- 
men from Maryland: Senators George 
L. Radcliffe and Millard Tydings; and 
Congressmen Thomas  D’Alisandro, 
William P. Cole, and John A. Meyer. 
I trust that this may have some little 
bearing on our program. I intend to 
contact dealers and distributors in 
and around Baltimore immediately 
after my matters are straightened out 
this week in regards to my new 
location. 

MELVIN M. DESSER 
DOE iioscinst 

I have just been appointed a mem- 
ber of the Temporary Educational 
Committee of Refrigeration Distribu- 
tors. Our aim is to bring forth the 
importance and necessity of refrigera- 
tion for the health and well being of 
the people of the United States of 
America. 

I am certain that in this great 
emergency the health and physical 


Petition To OPM Asks A-3 Rating; 
Have You Ordered Yours? 


WHEREAS, food must be until consumed, 

WHEREAS, there is in operation throughout our 

country an estimated $5,000,000,000 worth of tic 

rcial refrigeration equipment at retail value 

and an estimated $400,000,000 worth of air conditioning, 

WHEREAS, this equipment is our basic means of 
insporting, i and 


WHEREAS, feed for the American public must be 
various steps Production and 
distribution until it is consumed, and 
WHEREAS, the refrigeration industry is engaged in 
the business of 


and maintaining refi 
systems in various storages located in food 
system, and 


preserving, tra’ » P ia 3 
the perishable foods of our country, 
WHEREAS, the air conditioning installations in 


operation a 
in which they are at present installed, and 


WHEREAS, it is a necessity corollary to this 
business that adequate stocks of supplies and equipment 
are necessary; 


NAME ADDRESS 


Circulation of a petition among users, sellers, and installers of 
refrigeration equipment asking OPM for better priority ratings on 
refrigeration and air conditioning repair parts and seeking a priority 
rating for new commercial refrigeration equipment for food storage has 
been started by a number of refrigeration supply jobbers and service men. 
These petitions have been printed by Business News Publishing Co., 
publishers of the News, at the direction of the TECORD Jobbers-Service 
Men Section, and are available for immediate delivery at a cost of 
$1.25 per 100 or $10 per 1,000. Orders should be sent to 5229 Cass Ave., 


Detroit. 


The plans for circulating these petitions were drafted at a meeting of 
the jobber-service man section of the Temporary Educational Committee 
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AIR CONDITIONING & REFRIGERATION NEWS, OCTOBER 22, 1941 


OMAHA, Neb.—Expansion of the 
frozen food locker system of food 
preservation to Central and South 
America is advocated by Dr. 
Jaroslav Novak, former Czechoslovak 
consul general at New York City and 
Czechoslovak minister to Venezuela, 
Panama, and Costa Rica, as one of 
the best means of furthering the 
“Good Neighbor” policy by mate- 
rially improving the _ social and 
economic position of those countries 
“south of the border.” 

Appearing as guest speaker before 
the third annual convention of the 
National Frozen Food Locker Asso- 
ciation, held here recently at the 
Fontenelle hotel here, Dr. Novak told 
his listeners that widespread agricul- 
tural and industrial development in 
South and Central America would be 
impossible without adequate refrig- 
eration facilities. 

“In the struggle against Nature,” 
he declared, “refrigeration has given 
the man living in tropical or semi- 
tropical climates an independence 
equal only to that given by fire to 
the man in colder climates. 


WHAT WOULD HAPPEN 


“Introduction of frozen food locker 
plants to these southern countries 
would make possible the wholesale 
production and storage of meat, fish, 
and dairy products, to say nothing of 
a variety of vegetables and fruits 
hitherto impossible and unthinkable 
in the tropics. 

“Importance of the food supply of 
all the Americas during the present 
world crisis cannot be overlooked. 
The start of food surplus storage in 
South America is needed to prepare 
against the period of depression 
which will almost inevitably follow 
the existing world conflict. 

“Despite the fact that priorities 
make this expansion difficult at the 
present time, the ground should be 
. a broken now, and the pioneering of 
rare locker plants in Central and South 
America should commence at once.” 

Stressing the importance of show- 
ing Central and South Americans by 
picture, word, and demonstration the 
value of locker storage, Dr. Novak 
suggested the possible use of locker 
plants on wheels, perhaps mounted 
on standard truck bodies, as a means 
of on-the-spot demonstration. 


Expansion of Locker Storage Industry to 
South America Advocated By Former Envoy 


‘Refrigeration in many forms has 
already been made familiar to the 
people of these countries, he ex- 
plained, through its use in meat ship- 
ping, in breweries, restaurants, and 
dairy establishments, and through 
air conditioning in movie houses, 
eating places, and hotels. 

“Selling the idea of locker storage,” 
he pointed out, “would merely mean 
promoting a new application of a 
beneficial factor with which the 
people are already familiar. Most of 
the governments of these countries 
are anxious to help their farmers 
with growing their crops, so why 
not with the locker system of pre- 
serving them.” 

In answer to those who say that 
the peons of Central and South 
American countries are far too poor 
to afford the use of locker storage 
facilities even if they were to be 
provided, Dr. Novak ventured the 
opinion that within the next few 
decades the economic status of rural 
inhabitants of these countries would 
show an advancement comparable to 
that of the European peasantry 
since the turn of the century. 


15% of Farm Families in 
Wisconsin Use Lockers 


MADISON, Wis. — Approximately . 
15% of Wisconsin farm families use 
frozen foods locker plant facilities, 
according to the annual report of the 
director of the University of Wis- 
consin Agricultural Experiment Sta- 
tion. 

Quoting a survey made by Prof. 
Marvin Schaars, the report pointed 
out Wisconsin has more than 300 
locker plants. Brown County alone 
has 40 plants. Size of the plants 
vary, Mr. Schaars said, from 50 to 
850 lockers. Rental rates in limited 
service plants range from $5 to $6 
a year, while complete service plant 
operators assess fees from $12.50 to 
$15. 

An increasing number of locker 
plant operators, the report stated, 
provide facilities for chilling, cut- 
ting, curing, as well as butchering 
of meats. 


: PRODUCTS 
ON DUTY 


Marte Products are on duty 


in Aircraft, TNT, Small Arms Ord- 
nance, Bomber Assembly, Aircraft 
Engine Plants, Army Cantonments, 
Hospitals, Research and Experi- 


mental Laboratories. 
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Evaporative Condensers 
Brine Spray L.T. Units + Industrial Coolers 
Air Conditioning Units 
Low Temperature Electrical Defrosting Units 
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1,000 Use Locker Plant 
In Year of Operation 


SHELBYVILLE, Ill.—More_ than 
1,000 persons have made use of the 
facilities of the Shelby Locker Serv- 
ice plant here since the plant was 
opened in September, 1940, reports 
Clarence Veech, manager. 

During the plant’s first year, he 
states, the following varieties and 
quantities of meat have been stored: 
2,000 chickens; 50 ducks, turkeys, 
and geese; 400 hogs; 600 quarters of 
beef; 500 pounds of fish; as well as 
some venison, rabbits, guinea hens, 
and even antelope meat. 

Fruits and vegetables also have 
been stored, Manager Veech declares, 
including watermelons and _ goose- 
berries. He says that about 7,000 
pounds of meat have passed through 
the plant’s smoking cabinets. 


‘Reunion in 
Omaha’ 


Pals in Austria, They 
Meet After 27 Years 


aise ge aes 


ae 


Frank P. Boehler (left) remi- 
nisces with Ferdinand Zoppel, 
boyhood friend in Austria whom 
he hadn’t seen for 27 years until 
their chance meeting at the 


locker convention. 
* * OK 


OMAHA, Neb.—‘‘Reunion In Vien- 
na” had nothing on ‘Reunion In 
Omaha” last month as two refrigera- 
tion men, friends long years ago in 
Austria, met for the first time in 
27 years at the third annual conven- 
tion of the National Frozen Food 
Locker Association. 

The men: Ferdinand Zoppel, presi- 
dent of Columbus Refrigeration Co., 
York dealer in Columbus, Ohio; and 
Frank P. Boehler of the frozen food 
locker division of Burge Ice Machine 
Co., Baker distributor in Chicago. 


And here’s the story behind their 
meeting. 

Mr. Zoppel was a very good friend 
of the Boehler family back in the 
days when both families lived in 
Austria. Some 30 years ago the 
Boehler family immigrated to the 
United States. Mr. Zoppel soon 
followed. 

But about three years later the 
Boehlers and Mr. Zoppel drifted 
apart and lost track of each other. 

So for nearly 27 years Mr. Boehler 
had not seen or heard of Mr. Zoppel. 
And then they met—of all places—at 
the locker convention. And what a 
time they had. Inseparable for the 
three days of the convention, the 
two old friends chatted early and 
late about their respective families, 
mutual friends, and their own per- 
sonal activities. 

Mr. Zoppel, who had returned to 
Austria for a visit only 12 years ago, 
was able to give Mr. Boehler, who 
had never returned to the old coun- 
try, some welcome information about 
some of the Boehler relatives with 
whom the American branch of the 
family had lost contact. 

To make this meeting even more 
unusual, Mr. Boehler until last sum- 
mer was a parole officer of the State 
of Illinois, and only recently became 
engaged in the refrigeration industry 


- in a capacity which resulted in his 


attendance at the locker meeting. 


New Locker Plant Will 
Sell Frozen Foods 


© 


MUTUAL 
UNDERSTANDING 


@ Every transaction between you and 
a N.R.S.J.A. jobber is based on mu- 
tual understanding. 

He recognizes the absolute neces- 
sity for prompt and efficient service. 
He recognizes his obligation to serve 
you without unnecessary loss of time, 
which will contribute to your objec- 
tive of better service and will reflect 
in better business for both. 

Depend upon your N.R.S.J.A. 
jobber. His success is dependent 
upon yours. 


NATIONAL REFRIGERATION SUPPLY 
JOBBERS ASSOCIATION 


DALLAS, Tex.—Merchandising of 
quick-frozen foods, meats, vegetables, 
and fruits, will be features of a new 
locker plant to be built here by 
‘Dallas Artic Lockers & Provisions 
Co. The new plant, scheduled for 
completion by Dec. 1, will have 1,000 
lockers. 


Notes on the 


Editor’s Note: Here is a pot- 
pourri of miscellaneous items of 
information gleaned from. the 
various sessions of the third 
annual convention of the National 
Frozen Food Locker Association, 
held Sept. 23-25 at the Fontenelle 
hotel, Omaha, Neb. by Staff 
Reporter Jim McCallum. 


Fred J. Beard of Iowa State Col- 
lege reported that his department is 
attempting to standardize processing 
and freezing technique (especially 
with meat) so that by handling a 
certain grade of meat in a specific 
way the results will always be uni- 
form. Quicker freezing and lower 
storage temperature play an impor- 
tant part in this program. 


* * 


Mrs. Clara Anderson, home demon- 
stration agent of Pueblo, Colo. told 
of experiments which indicated that 
the cost of freezing and of canning 
food were about equal, although she 
admitted that home canning costs 
were hard to compute. The operaors 
seemed delighted, however, to have 
some actual test work to back up 
their cost contentions: 


* * #* 


Chief argument presented to Wash- 
ington officials by the locker associa- 
tion’s national defense committee 
was that the locker industry needs 
less vital material in order to serve 
more people than does any other 
business. 


* * & 


Another potent argument used by 
the locker industry to bolster its 
priority requests was the “more food 
for the same money” story. A chart 
was presented to show that only 
39% of the average retail food dollar 
goes for raw material, while 61% 
goes for processing, distribution, stor- 
age, transportation, and profit. A 
corresponding chart showed that 
92% of the average locker dollar 
goes for raw materials, while only 
8% is diverted to these other 
channels. 


wags 


Locker Meeting 


Possibility that locker plants, 
cially in metropolitan areas, yj ht 
follow the trend of many of the large 
chain stores by locating very ne, 
each other rather than in widg 
separated points was suggesteq by 
Thomas Onsdorff of Oregon State 
College. Mr. Onsdorff pointed to the 
fact that wherever a Kresge store is 
found a Woolworth store is usual] 
nearby, and that competing chain 
grocery units such as A & P ang 
Kroger frequently locate practically 
next door to each other. Then jp 
cited the case of the locker plan 
set-up in Portland, Ore., where gi, 


of the existing 12 plants are locateq . 


practically in pairs. 


* * & 


Mr. Onsdorff also related how one 
Portland operator obtained the names 
of deer hunters from the sheriff, ang 
just prior to the hunting season 

- bombarded each of these hunters 
with promotion on the idea of stor. 
ing their game in his locker plant. 
Result: 700 deer were brought to the 
plant for freezing, processing, ang 
storage. 


* * * 


Want to find out what your patrons 
think of your plant and its manage. 
ment? One woman operator has in- 
stalled a “twin phone” system be. 
tween the locker room and the office 
so that she can eavesdrop on the 
locker-room conversation of he 
patrons. This enables her to catch 
and correct causes of complaint 
which might never be mentioned to 
her directly. Another operator ac- 
complished this same result by talk- 
ing to the children of patrons while 
their parents were in the locker 
room. 


* * * 


Another instance of how the 
“woman’s touch” in a locker plant 
can prove a valuable aid was illus- 
trated by a lady operator who used 
frozen cut flowers in attractive vases 
placed atop the tiers of lockers as a 
decorative note in the locker room 
of her plant. 


Budget Meat Plan Adds 
250 Lockers to Chain 


TULSA, Okla.—Banfield Frozen 
Foods System, pork packer and 
sausage maker, with four Tulsa 
plants, has just installed an addi- 
tional 250 lockers for use in its 
budget meat plan. 

Under this system, families may 
rent one or more lockers and buy 
any quantity of meat (beef, pork, 
or lamb), have it sharp frozen and 
stored, and pay for the meat in 
monthly instalments, taking as long 
as a year. Hundreds of families are 
using this system, it is claimed, and 
are thus_ protecting themselves 
against advances in price. 

The Banfield firm also kills and 
cures meat for farmers within a 
radius of trucking distance from 
Tulsa. When desired, it issues due 
bills, stating weights and cuts, from 
which the farmer can draw as he 
wishes. 


Monticello, Ill. to Get 
Locker Storage Plant 


MONTICELLO, Ill.—Charles Sands, 
locker engineer of Decatur, IIl., has 
been awarded the contract to build 
a locker plant here. In this plant, 
Cold Storage Locker Service, Frigid- 
aire equipment will be used, and 


-cooled condensing units for practically 
all types of commercial applications up 
to and including 25 tons of refrigeration. 
Catalog promptly on request. Brunner 
Manufacturing Co., Utica, N. Y., U. S. A. 


BRUNNER 


FOR YEARS THE SYMBOL OF QUALITY 


© eventually the plant plans to have 
300 lockers. Lester Nickell is secre- 
tary of the company. 


One For Bicknell, Ind. 


BICKNELL, Ind.—A_ new locker 
plant, 12 x 35 feet, of pre-fabricated 
construction, will be opened here this 
fall by W. B. Yates of Vincennes, 
who also operates a plant at Free- 
landville. The local plant, built by 
Metl-Wood Corp. of Chicago, will 
house 100 lockers. 


Another For Kimberly, Wis. 


KIMBERLY, Wis.—A _  200-locker 
frozen food storage plant is being 
added to the Kimberly Dairy here. 
H. J. Kokke is manager. 


O 


COPPER COILS 
FOR SALE 


Sixty-five new Rome Helicalfin 
copper heating, double row coils 
—$26.25 each. Overall size 28%” 
by 21%”, with twenty-seven 
54” tubes on 114” centers. Also 
fifty-nine single row coils, with 
fourteen tubes, same _ dimen- 
sions, for sale at $14.50 each. 
Will sell singly or in lot sub- 


ject to prior sale. Detailed 
specifications and capacities on 
request. 


Write Today 
UTICA RADIATOR CORP. 


UTICA, N. Y. 


MANHATTAN’ V-BELTS 


BALANCED CONSTRUCTION 


Designed for steady trouble-free service, the ex- 
clusive construction provides an endless whipcord 


strength member completely floated in rubber and 
placed in the neutral axis. MANHATTAN V-Belts resist 
destructive internal heat, stretch and side-wear, re- 
maining flexible, strong, smooth-running and noiseless. 


THE MANHATTAN RUBBER MANUFACTURING DIVISION 


ef Raybestos-Manhattan, Inc. 3 = 
45 TOWNSEND STREET PASSAIC, N. J. 
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Beginning This Issue—a New Series of Articles on Electric Motors 


Series Designed as ‘ Here’s What Makes an Electric Motor Go 


Manual on Motors 
For Servicemen 


Editor’s Note: Starting with 
this article, the News will present 
a study of electric motors used 
in the refrigeration and air condi- 
tioning field. Fundamentals of 
several types of motors, their 
construction, operation, and serv- 
icing will be discussed by R. A. 
Fuller of General Electric Co.’s 
Industrial Engineering Depart- 


ment. 
The first article discusses funda- 


mentais of direct current motors. 
In columns 4 and 5 of this page 
is a complete outline of the list 
of subjects to be included in this 
series. 


By R. A. Fuller, 
Industrial Engineering Dept., 
General Electric Co. 


Fundamentals of Direct 
Current Motors 


Any permanent magnet can be 
considered to be a compass. When 
free to turn, aS when suspended on 
a long string, one end will always 
point to the north. This end is 
known as the north pole of the 
magnet—the other end, of course, 
being the south pole. In the illus- 
trations the north poles are indicated 
by the shading on the end of each 
permanent magnet. 

Fig. 1 shows one permanent mag- 
net that is held stationary, and an- 
other that is free to turn. With such 
an arrangement, it is found that 
unlike ooles attract each other and 
like poles repel each other. In other 
words, a north pole and a south pole 
tend to pull each other together 
while two south poles, or two north 
poles, tend to push apart. 

It can be demonstrated that a coil 
of wire, energized with a battery as 
shown in Fig. 2, has the same char- 
acteristics as a permanent magnet. 
The end that points toward the 
north is the north pole. Like poles 
attract each other and unlike poles 
repel Some additional features are 
noted with a coil that are not present 
with a permanent magnet. The 
polarity of the coil can be reversed 
by reversing the connections to the 
battery. The magnetic effect can be 
very much increased by winding the 
coll on an iron or steel core. 


From this discussion it is apparent 
that we can use either a permanent 
magnet or a coil to demonstrate 
magnetic effects. 


Referring again to Fig. 1 the left 
view shows the south pole of the 
pivoted magnet attracted by the 
north pole of the stationary magnet. 
The pivoted magnet rotates until the 
two magnets are in line. 


Remove the pivoted magnet from 
its pivot and replace it reversed so 
that two north poles are together. 
They now tend to repel each other 
and, if we move the pivoted magnet 
slightly clockwise by hand, we find 
the magnet repulsion causes the 
rotation to continue as shown in the 
right-hand view. This is a crude 


Tepresentation of a direct current © 


motor. 


Fig. 3 shows a similar arrange- 
Ment with a coil, on an iron core, 
for the pivoted magnet. The ends of 
the coil are connected to cylindrical 
Pleces of copper so that, when the 


Refrigeration Tubes 
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Fig. 1—The north pole of the 
stationary permanent magnet at 
top left attracts the south pole 
of the pivoted magnet at bottom 
left. Diagram at right shows the 
two north poles of the magnets 
repelling each other. 


— 


Fig. 3—A simple motor is made 
by winding wire around a pivoted 
iron core, and providing for 
changes in polarity of the core 
through brushes which contact 
cylindrical pieces of copper con- 
nected to the ends of the wire. 


EAE 


Fig. 2—Coils of wire are substi- 

tuted for the stationary magnets 

in Fig. 1. Energized with a 

battery, these coils have the 

same characteristics as the mag- 
nets they replaced. 


Fig. 4—A ring of iron, around 
which is wound a single continu- 
ous coil of wire, serves as the 


movable magnet. The ring’s 

“north pole” is at the right 

brush, south at the left, so it 
tends to rotate as indicated. 


pivoted magnet passes the stationary 
one, the brushes reverse the connec- 
In this way the 
polarity of the pivoted magnet is 
automatically changed to give con- 


tions to the coil. 


tinuous rotation. 


Motors used in mechanical toys 
Such 
a motor has a dead spot, when the 
two magnets are in line, and the 
momentum of the pivoted magnet 
must carry it through this dead spot. 

Fig. 4 shows a stationary perma- 
nent magnet and a ring of iron on 
which is wrapped a single continuous 
The ring is mounted 
on some sort of a spider and placed 
on a pivot so that it is free to rotate. 
The insulation is removed from the 
surface of the wires, on the outer 
side of the ring, so that they make 
good electrical contact with the sta- 
A battery is con- 


are frequently made like this. 


coil of wire. 


tionary brushes. 
nected to the two brushes. 


The ring develops north polarity 
at the right-hand brush and south 
polarity at the left-hand brush. The 
ring therefore tends to rotate as 
As the ring rotates the 


indicated. 


brushes are continually transferring 


the battery connections from one © 


wire of the ring winding to the next 
wire. This maintains the polarity of 
the ring as shown so that the force, 
tending to rotate the ring, is main- 
tained. Thus there are no dead 
spots such as were noted in Fig. 3. 


Reynolds Metals Plans 
3rd Aluminum Plant 


LISTERHILL, Ala. — Reynolds 
Metals Co. is preparing plans for its 
third aluminum plant, which will 
probably be constructed here in the 
Muscle Shoals district where the 
company already: owns and operates 
an alumina plant and an aluminum 
plant producing 40,000,000 pounds of 
virgin aluminum annually. 

The new plant is expected to in- 
crease Reynolds’ aluminum produc- 
tion to 160,000,00 pounds a year. 

The third aluminum plant, like the 
other two, will be entirely owned by 
Reynolds. 


Can the Quiz 
Kids answe 
this one... 
WHAT'S THE BEST 

REFRIGERANT — 
FOR HOUSEHOLD © 


of small-tonnage | : 
commercial machines) 


The answer is... 
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Bearing Runs Hot or 


Outline of Series 


SECTION I—FUNDAMENTALS AND CONSTRUCTION OF 
DIRECT CURRENT MOTORS 
Fundamentals Brushes and Brush Settings 
Commutators Iron Laminations 


Skewed Slots 
Bearings 


Armature Windings 
Field Windings 


SECTION II—FUNDAMENTALS AND CONSTRUCTION OF 
POLYPHASE MOTORS 


Synenronous Motors 
Two Phase Motors 


Fundamentals 
Stators 
Induction Motor Rotor 


SECTION III—FUNDAMENTALS AND CONSTRUCTION OF 
SINGLE PHASE MOTORS 


Fundamentals 

Shaded Pole Motors 

Permanent Split Capacitor 
Motors 

Resistance Split Phase Motors 


Capacitor Motors 
Repulsion Start Motors 
Motors For Hermetic Units 


SECTION IV—INSTALLATION OF MOTORS 
Lubrication Reversing Rotation 
Pulley Pulley Alignment 


Electrical Connections Belt Tension 


SECTION V—MAINTENANCE OF MOTORS 


Lubrication General Inspection 
Brushes General Overhaul 
Commutator 


SECTION VI—MOTOR TROUBLES AND THEIR CORRECTION 


Motor Is Burned Out 
High Electric Power Bills 
Noise 
Vibration 
Radio Interference 
Belts Wear Out Quickly 


User Gets Shocks From 
the Equipment 


Reconditioning After a Flood 


Overload Trips Out or 
Motor Overheats 


Motor Does Not Start 

Excessive Brush and 
Commutator Wear and 
Sparking 

Motor Does Not Come 
Up to Full Speed 


Excessive Bearing Wear 
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Mills Condensing Units 


By Mills Novelty Company 
4100 Fullerton Ave., Chicago, Iil. 


Kaka aKa KKa KK 


Silent, vibrationless, de- 

pendable, long-lasting 

Powerful grip prevent 

slippage. A nearby dis 

tributor carries a com- 

plete stock for appliances 
and machines. 


THE DAYTON RUBBER 
MFG. CO., DAYTON, OHIO 


Dependable Refrigerants 
VIRGINIA 


SMELTING CO. 
WEST NORFOLK, VA. 


U. S. 
GOVERNMENT 


Specification 


Cafeteria Coolers 
Filtrine Mfg. Co., Brooklyn 


AUTOMATIC 
PE N N CONTROLS AND 

SWITCHES 
Protect the reputation of your product 


Write for Catalog © 


PENN ELECTRIC SWITCH CO. 
GOSHEN, INDIANA © 


Bp: FINNED TUBE 
Bush Tar 


WARTEORO, COWN. 


Py 


—* 


For Information on Motors 
FOR ALL TYPES OF 


Air Conditioning and 
Refrigeration Equipment 


WRITE TO naneone1 Me 


Wasner Electric Gorporation 


444) PLYMOUTH AVE $1 LOUIS, MO 


Established CURTIS 1854 °° 


REFRIGERATION 


AIR CONDITIONING 
owe COMMERCIAL 


of Curtis Manufacturing Company 
1912 Kienlen Ave. St. Louis, Mo. 


Use CHICAGO SEALS 


for seal replacements 


CHICAGO SEAL CO. 
20 North Wacker Dr., Chicago 


Industry Must Take 
All Defense Orders, 
OPM Man Warns 


NEW YORK CITY—No longer free 
to accept or reject, American indus- 
try must take any defense order, 
whether or not it bears a preference 
rating, if the established price and 
terms of sale are met, Manly 
Fleischmann, chief attorney of the 
OPM Division of Priorities, said in 
an address before a session of the 
Practicing Law Institute here. 

“One of the most sweeping and 
important orders ever issued by the 
Director of Priorities—and also one 
of the most widely misunderstood 
orders—is Priorities Regulation No. 
1,” Mr. Fleischmann said. The order 
went into effect during the latter 
part of September. 

“Regulation No. 1 is a basic docu- 
ment. Among other things, it re- 
quires manufacturers to accept de- 
fense orders. Therefore, every busi- 
nessman in the nation should become 
familiar with all the terms of 
Regulation No. 1 so that he may be 
sure that he is operating in accord- 
ance with correct procedure. 


WHAT MAY HAPPEN 


“Ignorance of basic priority rules 
and regulations may lead to viola- 
tions, and violations may lead to 
punitive action against the violators. 

“American industry is no longer 
free to accept or to reject any order 
offered. Any defense order (defense 
orders are defined in Regulation No. 
1) must be accepted, whether it bears 
a preference rating or not, if the 
established price and terms of sale 
are met. 

“Orders placed by the Army or the 
Navy, or sub-contracts going into 
such orders or into other defense 
orders, are among those which must 
be accepted, even if this means 
deferment, curtailment, or complete 
elimination of less essential orders. 

“It should be understood that this 
requirement for the acceptance of 
defense orders cuts across and affects 
the entire American economy. It 
applies to manufacturers, processors, 
producers, wholesalers, and retailers, 
and covers every type of material, 
commodity, and product, whether or 
not there is a shortage in this prod- 
uct, and whether or not the product 
is under any form of control. 


MUST BE ACCEPTED 


“The fact that a plant or mill has 
a full schedule of civilian or lower 
rated orders does not authorize re- 
jection of defense orders. Refusal to 
accept a defense order under such 
circumstances may result in severe 
penalties in the way of suspension of 
deliveries of scarce materials, with- 
drawal of priority assistance, and 
injunction proceedings. Similar pen- 
alties may attach to a failure to 
accord preferential treatment in the 
processing and delivery of defense 
orders after acceptance. In view of 
this required change in ordinary 
business methods, every American 
businessman and every attorney 
should become completely familiar 
with the provisions of Regulation 
No. 1. 

“Under authority of an Act of 
Congress, no damages may be re- 
covered for a default or failure to 
deliver which occurs as the result of 
the supplier’s compliance with the 
foregoing rules and regulations.” 


G-E’s 9-Month Profit 
Tops $37 Million 


SCHENECTADY, N. Y.—General 
Electric Co.’s profit available for 
dividends for the first nine months 
of this year amounted to $37,471,681 
compared with $37,094,776 for the 


Curtis Refrigerating Machine Division [ 


} profits 


same period last year. These earn- 
ings, which were equivalent to $1.30 
and $1.29, respectively, a share of 
common stock, were after provision 
for federal income and_= excess 
taxes of approximately 
$82,000,000 for the nine months’ 
period this year, compared with 
$26,900,000 for the same period a 
year earlier. 

A dividend of 35 cents a share of 
common stock is payable on Oct. 25, 
making a total of $1.05 a share in 
dividends for the first nine months 
of this year, the same as was paid 
for the corresponding period of last 
year. 


Plastic Fan Blade 


G. Harry Shill, manager of the 
General Electric plastics depart- 
ment, stands beside a Textolite 
fan blade made with the longest 
mold ever used by the depart- 
ment. The four-and-a-half foot 
blade, of molded-laminated plas- 
tic, is molded for use in cooling 
towers. 


Low Priorities Okeh, 
Plastic Men Told 


RYE, N. Y.—Low priority ratings 
on chemicals essential to plastics 
will be far less restrictive than 
corresponding ratings on metals, 350 
members of the Society of the 
Plastics Industry were assured by 
Arthur E. Peterson, chief of OPM’s 
organic section, who addressed the 
group’s autumn meeting here re- 
cently. 

A high rating must be obtained in 
the metals field because of the de- 
mand for metals and the hurried 
set-up of metal priorities, explained 
Mr. Peterson. Ratings of broad 
numerical and alphabetical base are 
being assigned to users of chemicals, 
resulting in firms rated as low as 
B4 getting all the chemicals they 
require, he said. 

Phenol rather than formaldehyde 
is the “real bottleneck” in chemicals, 
he added, but an early solution of 
the shortage is expected, he an- 
nounced. 


3 Substitute Materials 
Announced By OPM 


WASHINGTON, D. C.—Substitute 
materials, their advantages and dis- 
advantages, are outlined in a recent 
study prepared for the National 
Association of Purchasing Agents by 
Colonel George S. Brady, chief of 
the substitution division, Civilian 
Allocation Division, of the Office of 
Production Management. 

One of the substitutions recently 
developed is the use of silver for 
copper in electric motors. One 
manufacturer has tested silver in- 
stead of copper in the windings and 
armature. A motor such as is used 
in a household appliance will, how- 
ever, cost twice as much if silver is 
substituted. 

For rubber another substitute has 
been brought out in the form of a 
new neoprene synthetic rubber, called 
neoprene type FR. It is said to have 
greater resiliency and lower com- 
pression set than any former type of 
neoprene. 

A substitute for cork for insulating 
purposes has been found in the bark 
of the Paso Santo tree of Brazil. 
When ground the bark has the 
appearance of cork with a cellular 
structure, but it is more absorbent 
and is equal only to a low grade 
of true cork. 


Midwest Jobbers’ Group 
Meets In Des Moines 


DES MOINES, Iowa—Members of 
the Midwest Refrigeration Supply 
Jobbers’ Association met in the Hotel 
Fort Des Moines here Oct. 12, with 
jobbers from Kansas City, Lincoln 
and Omaha, Neb., Minneapolis, and 
Sioux City, Waterloo, Davenport, and 
Des Moines, Iowa, attending. 

Next meeting of the association, 
Dec. 8, will be a dinner meeting, at 
which representatives of manufac- 
turers have been invited to be 
present. 


OPM Starts Probe of 
Aluminum Foundries 


WASHINGTON, D. C.—Because 
the Priorities Division of OPM has 
received information of a number of 
violations of priorities, a nation- 
wide, plant-by-plant survey of hun- 
dreds of aluminum foundries to check 
on compliance with priorities orders 
and regulations is being conducted 
by inspectors of the Department of 
Labor’s Wage and Hour division at 
the request of Donald M. Nelson, 
director of priorities. 

OPM indicated that certain manu- 
facturers have used preference rat- 
ings to obtain critical materials 
which were subsequently used for 
non-defense purposes. In other cases, 
according to OPM, preference ratings 
have been used to get material for 
inventory piling in violation of priori- 
ties regulations which state that 
excess inventories shall not be main- 
tained. 

The number of willful violators is 
relatively small, OPM believes. Be- 
cause of the critical shortages which 
exist, however, such violations may 
make it more difficult for a defense 
manufacturer to obtain a sufficient 
quantity of a given material for 
defense production, states OPM. 

Wage and hour inspectors are 
making the survey because their 
usual investigation technique is 
similar to that being employed in 
the aluminum checkup. They are 
also making a routine wage and hour 
inspection of the plants visited. 

Any compliance and enforcement 
activities based on facts gathered in 
the survey will be handled directly 
by the compliance officers of the 
Priorities Division. 


Apartment Jobs Subject 
To Instalment Laws 


NEW YORK CITY — Sales of 
household refrigerators to apartment 
houses or other dwellings using a 
central-type refrigeration system are 
subject to the same down payment 
and maximum maturity limits as are 
sales of individual complete units, 
the Federal Reserve Board has ruled. 

“The classification ‘mechanical re- 
frigerators,’”’ the ruling reads, “in- 
cludes certain refrigerating systems 
consisting of (1) one or more cabi- 
nets of which each has less than 
12 cu. ft. rated capacity, and (2) a 
separate mechanical refrigeration 
unit servicing these cabinets. This 
is true even though the aggregate 
capacity of the cabinets included in 
the system may be 12 cu. ft. or 
more.” 

The classification ‘water heaters 
designed for household use,” the 
board ruled, includes all water heat- 
ers with a storage tank capacity of 
85 gallons or less. Electric cooking 
and baking equipment that is clearly 
designed for commercial use is not 
covered by the regulations applying 
to household electric ranges, even 
though it may have less than seven 
heating surfaces. 


‘Packaged’ Power Systems 
Speed Defense Plants 


SCHENECTADY, N. Y.—Designed 
so that electric power continues to be 
supplied to unharmed parts even 
after one area has been damaged, 
“packaged” electric power systems 
for defense work have been developed 
by General Electric Co. for United 
States air bases. 

Time normally required for design- 
ing and building a conventional sys- 
tem can be reduced by from four to 
eight months through use of the 
“packaged” units, it is claimed. 

The systems, planned as_ units, 
have all their parts coordinated elec- 
trically, mechanically, and_ ther- 
mally in advance of installation. 


Midway Appliance Co. 
Signs For Building 


ST. LOUIS — Midway Appliance 
Co. here has signed a 10-year lease 
on a one-story building to be erected 
on Florissant and Warren Sts. The 
construction will provide a 72 by 100- 
foot warehouse building. 

The company is now located at 
2804 North 14th St., where it oper- 
ates a dealer and customer service 
department. M. J. Baer is president 
of the firm. 
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Valves and Fittings 
_ The Standard of the 
Industry 


# 


Kerotest Manufacturing Co. 
Pittsburgh, Pa. 


SNGINGEREOD TO VOUR EXPECTATIONS 


BUNDY TUBING CO., DETROIT 


CLASSIFIED 
a DVERTISING 


RATES for “Positions Wanted,” 5¢ per 
word; minimum charge, $2.50. Three 
consecutive insertions, 121%¢ per word; 
minimum charge $6.25. 

RATES for all other classifications, 10¢ 
per word, minimum charge, $5.00 per 
insertion. Three consecutive insertions, 
25¢ per word, minimum charge, $12.50. 

ADVERTISEMENTS set in usual classi- 
fied style. Box addresses count as five 
words, other addresses by actual word 
count. 

PAYMENT in advance is required for 
advertising in this column. 


POSITIONS AVAILABLE 


REFRIGERATION Sales, Installation and 
Service company has opening for man to 
manage branch office in Philadelphia. 
Should be an executive, have thorough 
knowledge of refrigeration, and be able 
to make drawings of jobs. An unusual 
opportunity for the right man. Give age, 
nationality, past experience. Box 1368, 
Air Conditioning & Refrigeration News. 


FRANCHISES WANTED 


THIS ADVERTISEMENT is directed to 
manufacturers of commercial refrigeration 
and air conditioning equipment having 
faith and confidence in the future of our 
country. This advertiser fully appreciates 
that many refrigeration manufacturers 
are booked to capacity and are not eager 
to commit themselves to substantial addi- 
tional business. Nevertheless, to manu- 
facturers who ARE thinking of the future, 
we say, “Think of the future NOW" 
To these manufacturers who are inter- 
ested in SALES, we offer the facilities 
and services of a wide awake, har 
hitting, financially responsible sales 0F- 


ganization, equipped with a splendid 
engineering, installation and service de- 
partment. Showrooms located in central 


Manhattan, excellent warehouse accom- 
modations, and above all, an organization 
headed by an individual who has been 
successfully associated with the refrig- 
eration industry for the past twenty 
years. Prompt replies will be appreciated. 
Box 1369, Air Conditioning & RefrigeTé 


tion News. 
—" 


HOUSEHOLD electric refrigerator dis 
tributor located in New Jersey desires Md 
secure new franchise. We have esta? 
lished trade. Company has been wt 
wholesale business since 1919. We fee 
that we can give a good line good ay 
sentation in our territory. Sox BE 

Conditioning & Refrigeration News _ 


E 
EQUIPMENT FOR SALE 


SURPLUS STOCK brand new vo 
house Low-sides, complete with re 
valves, fans, manual controls, ©tc. 1 ch 
ton capacity. AC models $37.50 “Ac) 
DC models (easily converted 1 poe 
$24.50 each. Complete stock “<5 oa 4 
rebuilt refrigerators, also CEFRIG- 


Write for prices. ASSOCIATED 2 Park 
ERATOR PLANT, 3028 W. Huning 
Ave., Philadelphia, Pa. 


—— 

PATENTS nee 
HAVE YOUR patent work con a 
specialist. I have had more tha: «coring: 
experience in refrigeration ene sonable 
Prompt searches and reports. © oa\SRE) 
fees. H. R. VAN DEVENTER Cent 


Patent Attorney, 342 Madison 
New York City. 
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Sybstitute Materials Used in 1942 Line 


Of Stewart-Warner; Allotment Plan of 
Distribution Explained at Meeting 


(Concluded from Page 1, Column 5) © 


the comparable model in the 1941 
jine, this unit is marked by four 
changes. The ice capacity of 8 lbs. 
is availavle in 72 cubes instead of 56, 
as was the case last year. Porcelain 
interior iS trimmed in green. A 
reelain freezing unit replaces the 
m ized aluminum. unit formerly 
_ Instead of the three metal 
snap-out ice trays featured in the 
1941 model, four “plasteel”’ (steel 
fnished in white plastic) ice trays 
with rubber grids are used. 
An 8.4-cu. ft. model is also in- 
cluded in the Master series. 


DRY STORAGE CABINET 


Additional equipment, including a 
dry storage cabinet at the bottom, 
features the single Master Deluxe 
model, a 6.5-cu. ft. unit. Besides the 
changes noted in the Master model, 
this Master Deluxe _ refrigerator 
differs in three respects from the 
similar 1941 model. An etched glass 
meat chest has been substituted for 
the porcelain meat chest of last year. 
Glass shelves, trimmed in green 
Tenite, are now used. The 1942 
model is equipped with two porcelain 
siding vegetable fresheners instead 
of one. 

Changes have also been made in 
the Dual-Temp series, which consists 
of 6.3 and 8-cu. ft. models in the 
Master and Deluxe groups. The 
“freezing locker’ in this year’s 
models is constructed with porcelain 
fnish instead of anodized aluminum, 
and the broad surface plate of 
anodized aluminum has been elimi- 
nated. There are no thermometers. 
In addition, the substitutions noted 
in the other models also apply to the 
Dual-Temp line. Glass’ shelving, 
however, is trimmed in blue Tenite. 


EXTERIORS UNCHANGED 


Exteriors of all models in the 1942 
line are virtually the same as last 
year—convex with five self stripes. 
Bases on the Master models, how- 
ever, are all white, instead of the 
black trim used for the bases last 
year. The chrome name plate design 
has been altered, and on Dual-Temp 
boxes there is an added nameplate. 

Distributors attending the conven- 
tion were assured that Stewart- 
Warner will promote its new line as 
actively as ever before, even though 
priorities will cut into 1942 produc- 
tin. A series of 18 advertisements 
in leading consumer magazines is 
scheduled to start in December, plus 
trade paper insertions. 


ALLOTMENT PLAN 


The company is planning to allot 
refrigerators to distributors accord- 
ing to expected production. Allotted 
quantities not accepted will be pooled 
for further allocation later. 

Chairman of the convention was 
Joseph C. Elliff, assistant general 
sales manager. C. R. D’Olive, appli- 
ance division manager, introduced 
the new line. Gus Treffeison, assist- 
ant manager of the household appli- 
ance division, discussed general 
Policy, distribution, mechanical fea- 
tures, and the financing of the 1942 
line. The national advertising pro- 
stam, dealer helps, and local display 
plans were presented by A. B. Dicus 
of Hays, McFarland & Co., advertis- 
ing agency, C. C. DeWees, appliance 
advertising manager, and W. E. 
Macke, asst. advertising manager. 

James S. Knowlson, president, now 
OPM’s deputy director of priorities, 
made a special trip to deliver an 
‘f-the-record talk on priorities. 
es, 


Plastics Used Widely on 
Electrolux Models 


ees 


BENCH LICK SPRINGS, Ind.— 
199 hive use of plastics marks the 
rete ine of Servel Electrolux gas 
at ee shown to distributors 
Ventic, company’s recent annual con- 
ton here, 
— uses of plastics include a 
evapor inside door panel, a plastic 
. foe, door, and a plastic shelf. 
tor of r illiam R. Hainsworth, direc- 
esearch, told distributors that 
Mbeting ty for making use of 
reeul utes because of shortages of 
ip ht Materials needed for defense 


aving a “very stimulating effect” 
Yon research. . se 


New S-W Models 


This is the single Master Deluxe 
6.5-cu. ft. model included in the 
1942 Stewart-Warner line. 


Top model in Stewart-Warner’s 


line is this Deluxe 8-ft. 
Dual-Temp_ refrigerator. 


Ruthenburg Sees Real 
Selling Job Ahead 


(Concluded from Page 1, Column 4) 


other fields of work, and you will see 
we have a real selling job ahead.” 

“Don’t let anybody kid you about 
a seller’s market,’’ pointed out Louis 
Ruthenburg, Servel president. “Yes, 
there has been one, but there are too 
many impediments in its way. It 
isn’t a market easy from a sales- 
man’s standpoint.” 

Chief need now, Mr. Ruthenburg 
believes, is to discover how to adjust 
to an environment changing faster 
than at any period in the country’s 
history. 

“We must prepare mentally and 
physically to meet the future market 
by keeping the ground fallow 
through keeping up sales contacts.” 


Jeffe Denies Existence 


Of Servicing Plan 


(Concluded from Page 1, Column 2) 
improved, uniform service program, 
specifically to cover the 400,000 Elec- 
trolux refrigerators on which war- 
ranties expire this year. 

Mr. Jeffe said he had refused a 
request to address Westchester deal- 
ers on “‘the new service plan” because 
there wasn’t any such plan. Earlier, 
Queens dealers had expressed dis- 
approval of the reported plan as 
being ‘a threat to our very exist- 
ence,” and had framed a resolution 
to Mr. Jeffe opposing the plan and 
suggesting that “cooperative service 
stations” be named to handle this 
work with Edison approval. 

Refrigeration supply jobbers in the 
New York area, it is understood, also 
met last week to discuss the plan as 
possible future competition in the 
distribution of parts and supplies. If 
the plan should be adopted, it was 
considered likely that Consolidated 
Edison would attempt to obtain parts 
directly from manufacturers, acting 
itself as the wholesaler. 

With most of the larger servicing 
organizations affected by such a 
move, this would eventually mean the 
virtual elimination of a major share 
of jobbers’ present customers, it was 
felt. 


new 


Food Conference Turns 
Spotlight on Lockers 


(Concluded from Page 1, Column 2) 
Carlton; Clarence J. Hurd; Joe C. 
Snow; and Roscoe W. Morton. 

Here are program highlights: 

THURSDAY, OCT. 23 
2:30 p.m.—First Session: 

“Frozen Food Research Laboratory 
—A New Service of. the U. T. Agri- 
culture Experiment Station,’ G. A. 
Shuey, University of Tennessee. 

“Experiences in the Operation of 
Rural Community Locker Plants,” 
L. N. Baker, Agricultural Engineer- 
ing Division. 

7:30 p.m.—Second Session: 

“Frozen Food Locker Plants and 
the National Emergency,” Wayne 
Carver, editor, “Locker Patron.” 


FRIDAY, OCT. 24 


8:30 a.m.—Third Session: 

“Product Varietal Studies,” Brooks 
Drain, horticulturist, Tennessee U. 

“Economics of Locker Plant Oper- 
ation,” S. T. Warrington, agricul- 
tural economist, U.S.D.A. 

“Preparation of Products for Lock- 
er Plant Storage,’ Harry Carlton, 
market investigator, Tennessee U. 

“Patron Acceptance of Locker 
Plant Services,” Miss Nita Orr, Uni- 
versity of Tennessee. 

2:30 p.m.—Fourth Session: 

“Selection of Refrigerant for Quick 
Freezing and Locker’ Storage 
Plants,” C. T. Baker, consulting 
engineer, Atlanta. 

“Dehydration of Products Stored 
at Low Temperatures,” J. C. Wood- 
roof, food technologist, Georgia Agri- 
cultural Experiment Station. 

“Quick Freezing of Foods in Bulk,” 
W. J. Finnegan, consulting engineer, 


Newill, Taubeneck to 
Address Engineers 


(Concluded from Page 1, Column 3) 


Engineers at its monthly meeting 
Nov. 3 at the Wardell hotel here. 


Also on the program for this 
meeting is a discussion of the ‘‘Prob- 
able Effect Of The Priorities Pro- 
gram On Refrigeration Products In 
1942” by George F. Taubeneck, 
editor and publisher of AIR CONDI- 
TIONING & REFRIGERATION NEWS. 


Otto Z. Klopsch, chairman of the 
Detroit section, will serve as chair- 
man of this dinner meeting. Dinner 


is scheduled to start at 6:30, the - 


meeting at 7:30. Members are urged 
to bring executives of their compa- 
nies with them to this meeting. 
Time, place, and topics scheduled 
for meetings throughout the _ re- 
mainder of the season follow: 


DECEMBER 1 


W. P. Moehlenpah, 
Wardell hotel. 

Introductory talk, W. P. Moehlen- 
pah, Progressive Welder Co. 

“Railroad and Bus Air Condition- 
ing,” C. G. Callow, sales manager, 
Waukesha Motors Corp. 


chairman. 


FEBRUARY 2, 1942 


George F. Taubeneck, chairman. 
Horace H. Rackham Memorial. 

“New Air Conditioning Systems 
for Armament Plants,” F. O. Jordan, 
air conditioning system designer for 
Albert Kahn, Inc., and William B. 
Henderson, executive vice president, 
Air Conditioning & Refrigerating 
Machinery Association. 


MARCH 2 


A. L. Hesselschwerdt, chairman. 
Horace H. Rackham Memorial. 

“Practical Problems in Calorimeter 
Construction and Non-technical Dis- 
cussion of its Application to Refrig- 
eration,” A. L. Hesselschwerdt, as- 
sistant professor of mechanical engi- 
neering, Wayne University. 


APRIL 6 


John Wyllie, Jr., chairman. Horace 
H. Rackham Educational Memorial. 

“Detroit Defense Plant Activities.” 
Speakers to be announced later. 


MAY 4 


W. L. Currie, chairman. Horace 
H. Rackham Educational Memorial. 
“Refrigeration Problems in South 
America,” E. C. Burgin of Argentina, 
exporter of refrigeration equipment. 
“Trade Relations with Our Latin 
American Neighbors,’ Adolfo G. 
Domenquez, Mexican consul, Detroit. 


OPM Studies Materials 
Used in Industry 


(Concluded from Page 1, Column 8) 

Electrical Appliance and Consumers 
Durable Goods Branch of the Divi- 
sion of Civilian Supply, and is 
designed to cover all products of the 
industries. 

Among the products to be sur- 
veyed are condensing units, com- 
pressors, display cases and coolers, 
water coolers, beverage coolers, ice 
cream cabinets, reach-in refriger- 
ators, beer cooling equipment, cool- 
ing coils of all kinds, and unit air 
conditioners. 

Information will be requested on 
inventory, production, and materials, 
as well as distribution channels. 
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MASTER | 
SERVICE (ime 
a terms. 


HOUSEHOLD 


REFRIGERATION 


THE REFRIGERATION LIBRARY 


HOUSEHOLD 


REFRIGERATION 


Hermetic, 


USE COUPON a= 
OR 


JOBBER 


5229 Cass Ave., Detroit, 


MANUAL NO. 1—The theory 
and principles of refrigera- 
explained in 

Characteristics of 


struction and operation of 
the major parts of a house- 


hold refrigerator. 144 pages. 


MANUAL NO. 
data on methods of servicing 


several special refrigerators 


Holmes, U. S. Hermetic, Ma- 
jestic Conventional, 
Socold, 
and Welsbach. 


*] EACH 


ORDER FROM YOUR 


Business News Publishing Co. 


GUARANTEED .... 


This household refrigeration series of The Master Service Manuals by 
K. M. Newcum, as well as all other books of the Refrigeration Library, 
are available to you on a money-back guarantee. If you are not satisfied, 


you may return the books within ten days and your money will be refunded. 


MANUAL NO. 


simple 
mental 


common refrigerants. Con- 


128 pages. 


3—Detailed 


ators. including 


including Allison, ElectrICE, 
Apex, Atwater Kent, Coldspot 


Majestic 
Iroquois, banks-Morse, 


144 pages. 
and Servel. 


5229 Cass Ave., 


Gentlemen: 
No. 2 O, 


Mich. 


2—Diagrams 
show how to distinguish the 
difference between the funda- 
types of 
Detailed instructions regard- 
ing the proper methods of 
installing and servicing each 
type. A comprehensive guide 
for all the popular makes. 


MANUAL NO. 4—Service in- 
formation on 12 makes of 
household electric refriger- 


(Sunbeam and Sears), Cope- 
land, Dayton (Niagara), Fair- 
Graybar 
Kold, Iceberg, Liberty, Rice, 
136 pages. 


$ 
COMPLETE SET 4 


NOTE: On books shipped outside the United 
States, minimum extra charge is 50 cents 
for each package of six books or less. 


ORDER NOW 


| 
I 
l 
| 
| 
| 
l 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 


Business News Publishing Co., 
Detroit, Mich. 


Please’ send Household Manual No. 1 £, 
No. 8 O, No. 4 QO 


O Please send free catalog of all your books. 


Enclosed is $..... 
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We Manufacture Only 
Food Storage Lockers 


Our entire time is devoted to the 

manufacture, research and development 

of lockers. Write for particulars. 
Master Refrigerated Locker Systems, Inc. 
121Main St. Sioux City, lowa 


225,000 Masterbuilt Lockers In Use 


Use Cleanable Tubes 


SYRACUSE, N. Y.— Cleanable 
tubes with high efficiency heat trans- 
fer surface are now being used in 
Carrier shell-and-tube water coolers. 
These tubes were originally developed 
for the coolers and condensers of 
Carrier centrifugal machines. 


The new coolers, Type 10T, are of 
the flooded horizontal shell-and-tube 
type. Water circulated through the 
tube is cooled by vaporization of the 
liquid refrigerant. 


mS 
w~ 


PROMPT DELIVERY 
INQUIRE TODAY! 


FOGE 


‘THIRST LIEUTENANT’ 


DRY STORAGE BOTTLED 
BEVERAGE COOLER 


ADDED CAPACITY—QUICKER 
COOLING 
EXTRA CONVENIENCE—MORE 
ECONOMY 
NEW EXTERIOR FINISH 


A SENSATIONAL VALUE | 


HERE’S YOUR CHANCE TO 
DOUBLE YOUR VOLUME! 


» REFRIGERATOR COMPANY 0 fice 
Philadelphia, Penna. 


1899 


@ The 
vides 


tained 
The 


Tool with slip-on — 
operation never before at- 


yoke is made so that 
it can be slipped on over the 
bar without twisting or turn- 

a The inside edges of the 
ny e are slotted so that once 

position a slight turn holds 
it in place on the bar. Yokes 
No. 195-F Imperial Flaring Tool, flares 14", 5%", Ye", V2" 
and 54" O. D. tubing. Price each,...........seeeeceers 25 


THE IMPERIAL BRASS MFG. CO., 565 S. Racine Ave., Chicago, Ill, 


new Imperial Flaring are made of forged steel. 

An additional advantage of 
this tool is the construction 
of the bottom of the yoke, 
which permits flares to be 
made where there is little 
space between nut and the 
end of tubing. Fin tubing 
sometimes offers this prob- 


You cax SPEED UP your flaring! 


ease and spee 


in a flaring tool. 


em. 
Flares soft copper, brass or 


aluminum tubing. 


Also available for all other sizes of tubing. 


VALVES e FITTINGS e TOOLS 
CHARGING LINES e FLOATS 
STRAINERS e DEHYDRATORS 


Balanced-Action Diaphragm Packless Valve 


The only packless valve that gives you 24 important 
features of design, construction and operation—all 
described in catalog No. 95. It’s yours for the asking. 
LEAK PROOF - PORTS IN LINE - LONGER LIFE > OVAL HAND WHEEL 


Instantaneous’ direct 


“Juniors” are 


NEW 
WATER 
COOLERS 


Inquire now. 


| 


REFRIGERATION PRODUCTS 


designed to 
requirements for cool drinking water. 


LARKIN COILS, 
519 Memorial Drive, S. E., Atlanta, Ga. 
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expansion, 


INC. 


Subscription 


& Refrigeration News. 
C] Enclosed is $4.00. 


Name 


ee 


Company 


Street Address 
ERS ee eer RET ee ee eRe Tee 


ee 


My business is 


Note: 
the Pan-American Postal Union. 


ee 


Air Conditioning & Refrigeration News 
Gentlemen: Please send me the next 52 issues (1 year) of Air Conditioning 


1) I will send $4.00 on receipt of bill. 


re 


Subscription price is $4.00 only in U.S.A., Canada, U.8. Possessions, and countries in 
Elsewhere—$6.00 per year. 


Order Blank 


5229 Cass Ave., Detroit, Mich. 
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Carrier Water Coolers Commercial Refrigeration Holding Up 


Well In Australia, Hansen Writes 


F. C. Lovelock Pty. Limited 
16-20 Young St. 

Sydney, Australia 
Everything for Refrigeration & 
Air Conditioning 

Editor: 

In accordance with the request 
made in your letter received some 
little time ago, I will now endeavor 
to give you some information regard- 
ing the Refrigeration and Air Con- 
ditioning situation in Australia. 

As you know, over the past four 
or five years the tendency has been 
towards manufacturing, as far as 
possible, everything in this country, 
and although great progress was 
made in this direction it became 
apparent during the early months of 
the war that there were still many 
items which had not, and could not, 
be economically produced in this 
country, and we were obliged to try 
and secure our requirements from 
overseas. 


SHORTAGE OF SHIPPING 


With the introduction of the 
Licensing Import Regulations the 
task of producing Refrigeration and 
Air Conditioning equipment in Aus- 
tralia became extremely difficult, and 
as the months rolled by the shortage 
of shipping space resulted in addi- 
tional headaches for everyone in the 
Industry, and so it went on until 
today—after two years of war—we 
find that the position is:—there is a 
very serious shortage of essential 
components, extreme difficulty in 
obtaining supplies from _ overseas, 
and a sales outlook which cannot be 
said to be a very good one. 

Generally speaking, commercial 
refrigeration is holding up fairly well 
and I think that due to the many 
calls made by the various defence 
departments, it will continue to do so. 
In respect to households, however, I 
think that I am fairly safe in saying 
that after we have gotten through 
our coming season there will be very 
few domestics manufactured in Aus- 
tralia until such time as the war is 
over. Production of defence mate- 
rial has almost every type of factory 
tied up, and it is amazing what 
actually has been accomplished in 
this country during the first two 
years of the war. The impossible 
has been achieved. Take for example 
aircraft. Two or three weeks ago 
the Chairman of the Aircraft Pro- 
duction Commission made the an- 
nouncement that before the end of 
next year a certain type of bomber 
would, with the exception of one 
component, be produced in Australia 
entirely with Australian raw material 
and equipment. It is certainly an all 
in war effort. 


VERY TOUGH GOING 


As far as our Organization is con- 
cerned, we being the only Company 
in Australia supplying everything for 
Refrigeration and Air Conditioning, 
have been very hard put to it to 
live up to the reputation that we 
have established. It has been very 
tough going, not so much from the 
sales aspect, but from the obtaining 
of supplies point of view. Most of 
our American Principals are up 
against it when it comes to obtain- 
ing supplies of raw materials, and 
after having overcome this obstacle, 
we are confronted with the shipping 
space problem, and so it is with our 
sources of supply in England, 
although I think the shipping space 
problem as far as England is con- 
cerned, is much more serious than 
it is in the U. S. A. 

Perhaps by the time you reach 


® 


Choose Ranco Type O Commercial Con- 
trols - - for dependable food protection. For 
Walk-In Coolers, Display Cases, Ice Cream 
Cabinets, Milk Coolers and other commer- 
cial applications. Pressure and Temperature 
models available at your jobbers. 


RANCO INC., Columbus, Ohio 


this part of my letter you will be 
just about ready to deeply sym- 
pathise with us in our predicament. 
Please don’t. If the position were 
one hundred times worse, we would 
still be thousands of times better off 
than our people in England and in 
the over-run countries of Europe. 

It is indeed very difficult for any- 
one to prophesy when this whole 
ghastly business will be over. Our 
leaders over the weekend expressed 
the opinion of the possibility of at 
least another two years, and 
although their guess is as good as 
anyone else’s, it is very hard to 
realize how the war can go on at the 
pace it has been going, for more than 
another few months. 


YOU WILL GO IN 


From what we can gather, you 
people over there are also in an 
all-in war effort and although you are 
not, as yet, actually a belligerant, 
you may be by the time this letter 
reaches you. I think that most of 
us out here feel that the sooner you 
people tell Hitler that a state of war 
exists between the U. S. A. and 
Germany, the sooner the war will be 
over. Of course, we might be all 
wrong in this opinion; those of us 
who have visited your country realise 
that you have many problems which 
are not apparent to the onlooker, 
and we also know that when the 
time is ripe, UNCLE SAM WILL 
BE IN IT. 

From the NEws I have gathered 
that you have been spending quite a 
lot of time in Washington and trip- 
ping around the country a good deal, 
and there is no doubt about it that 
you have your finger on the pulse of 
things, and we read with very great 
interest the “OFFICIAL” medium of 
Refrigeration and Air Conditioning 
news dissemination. ; 


When you run across them, please 
convey to my good cobbers over 
there all the best; tell them that if 
we finish the war this year, I will 
be seeing them at the All-Industry 
Exhibition in January next. 

That’s all this time, and with 
kindest personal regards to all. 

FRANK E. HANSEN 


OPM Priorities Division 
Adds ll Field Offices 


WASHINGTON, D. C.— Eleven 
new field offices, making a total of 
27 in all, were opened recently by the 
Priorities Division of the Office of 
Production Management. Under the 
supervision of L. Edward Scriven, 
director of Priorities Field Service, 
the offices aim to assist businessmen 
and manufacturers with the operation 
of the priorities system. 

The new offices, their location, and 
the district managers in charge are 
as follows: 


Indianapolis, Circle Tower Bldg. 
Albert O. Evans. 

Minneapolis, Rand Tower Bldg. 
Willard F. Kiesner. 

Portland, Ore., Bedell Bldg. 
J. Fred Bergesch. 

Salt Lake City, Utah Oil Bldg. 
Ralph E. Bristol. 

Houston, Tex., Federal Reserve 


Bank Bldg. George L. Noble, Jr. 

Buffalo, M & T Bank Bldg. Paul 
R. Smith. 

Jacksonville, Fla., Hildebrandt 
Bldg. George H. Andrews. 

Charlotte, N. C., Liberty Life Bldg. 
J. E. MacDougall. 

Baltimore, Baltimore Trust Bldg. 
Theodore M. Chandlee. 

Richmond, Va., Federal Reserve 
Bank Bldg. Fred P. Wilmer. 

San Antonio, Tex., 415 W. French 
Place. Carl L. Pool. 

John D. Pollock has been named 
head of the field office in New York 
City, replacing Philip D. McCullough, 
newly appointed priorities coordina- 
tor for the eastern area. 


G-E To Build Big Plant 
For Aircraft Parts 


At Fort Wayne 


WASHINGTON, D. C.— General 
Electric Co. will build and equip a 
plant at Fort Wayne, Ind. to be used 
in production of aircraft equipment. 
The plant is to cost $25,011,838, and 
will be covered through an agreement 
signed with Defense Plant Corp. 


i - = 


Kelvinator Centers 
Defense In Lansing 


LANSING, Mich.—Main Offices of 
Nash-Kelvinator Corp.’s nationg} de. 
fense manufacturing organization ; 
Lansing will be established jp 
former Reo truck plant on Mt. Ho 
Ave., which is now being rehabijj 
and made into an aircraft mo . 
plant, where essential parts of Pratt 
& Whitney bomber engines wij} be 
made. 

This is one of two units of the 
Reo plant which are being converted 


Co 


for defense manufacturing by Nash. Main we 
Kelvinator for the United States Los Ang 
Government. The other is the former for the 

shipping and warehouse buildings « a eat 
Reo on Cedar St., about a mile from firm 


the truck plant. 

The Cedar St. plant will be known 
as the propeller division, while th. 
Mt. Hope Ave. building will jy 
known as the motor parts division, 

Head of the two plants will fp 

- Campbell Wood, who has been nameg 
general manager. He will move his 
headquarters from Washington, D, ¢, 


Jobb: 
Evel 


to Lansing in the near future. Mr, WHITE 
Wood, who was a major in the U.s Va.—“Our 
Army Air Corps during the last to find ou 
World War, has been with Nash. that we fil 
Kelvinator since shortly after the Askew, Ri 
Armistice was signed. He has held tributor, P 
a number of executive positions with firm in L 
the company. attendance 
Mr. Wood’s co-executives will be Equipment 
E. F. Keller, factory manager of both tion meetil 
plants, and B. E. Ball, production Believing 
manager for both plants. only way 1 
Other company executives who will tem worke 
help operate the plants here are jm standpoint 
W. R. Crosett, comptroller; B, A. informatior 
Chapman, plant engineer; D. ¢, 9m the Defen 
Ellis, purchasing agent; Joe Slachta, jm Mr. Askew 
master mechanic; N. H. LeRoy, as- a “you gi 
sistant to the comptroller; and maybe we 
William Sommer, employment man- INFO. 
ager. 
Countern 
° e are instruc 
Non-Metallic Material every « 
they find c 
| Al ; governmen’ 
Replaces Aluminum igen 
tractor or 
DETROIT—A _ new non-metallic is @ gov 
material designed to replace sheet carries a 
aluminum in many uses, and said to extension 
be one-third lighter, has been devel- certificate | 
oped by the United States Rubber forwarded 
Co. here. If it isn 
Known as formula C-102, the mate- J the jobber 
rial is made of fibrous and rubber- classify th 
like ingredients, and, with the excep- classificatic 
tion of a small amount of soft rubber, following’). 
consists of non-strategic materials A letter 
unaffected by priorities, according to ers in the 
United States Rubber officials. policy and 
Engineers seeking a container for “ ~c 
self-sealing fuel tanks already in — 
production developed this new mate- Refrigerat 
rial. It is said to have 60% of the 34 
tensile strength of aluminum, and to Le 
resist ripping or shattering under 
gunfire. It will not crystalize from To All Cus 
vibration and is free from corrosion We are | 
and pin-hole formations, it is claimed. ne manuf 
Numerous applications are expected tee ¢ 
to be found in normal industry for bein ~ab 
this material. Substitution for alu alk use 
‘ : d e us t 
minum panels now used in bus an tion it 4 
truck-body construction was Sug roy a - 
ee are to be 
Specify ALCO 
Engineered 


Refrigerant Controls for 
Maximum Performance 


ALCO VALVE CO. ST.LOUIS, MO. 


GALE 


COMPRESSORS 


Single and twin cylinder units. 
Engineered and manufactured 
to highest standards. Write 


GALE PRODUCTS 
1635 Monmouth, Galesburg, Ill. 


i 


Write for this new 
Refrigeration Control 
Catalog today! White- 
Rodgers Electric Co. 
1211 Cass Ave. St. Louis 
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Coast Jobber Gets New Building - 


for the jobber at 3464 W. First St. 


Main warehouse and general offices of Refrigeration Supplies Distributor, 
Los Angeles, are housed in this new modern building recently constructed 
Extensive displays permitted by the 
new set-up have increased sales, Pete Askew, general manager of the 
firm, told Austin Jones of Kerotest, who supplied the photo. 


Jobber Demands Full Information With 
Every Order For Priority Requirements 


WHITE SULPHUR SPRINGS, W. 

va—“Our business is set up now 
to find out just where every order 
that we fill is going,” declared Peter 
Askew, Refrigeration Supplies Dis- 
tributor, parts and supplies jobbing 
frm in Los Angeles, who was in 
attendance at the Refrigeration 
Equipment Manufacturers Associa- 
tin meeting here. 

Believing such a system to be the 
only way to make the priorities sys- 
tem workable, particularly from the 
standpoint of giving manufacturers 
information which they can use in 
the Defense Supplies Rating plan, 
Mr. Askew makes the plan work on 
a “you give us the information or 
maybe we can’t fill the order’’ basis. 


INFORMATION NEEDED 


Countermen in the jobber’s store 
are instructed to get the information 
on every order they write up. First 
they find out if the order is for any 
government agency or defense proj- 
et, asking if it is for a prime con- 
tractor or governmental agency, if it 
is a government contract, if it 
carries a preference rating, or if 
extension of a preference rating 
certificate has been applied for to be 
forwarded to the jobber. 

If it isn’t a direct defense order, 
the jobber’s employes then try to 
classify the job in one of three 
classifications (explained in the letter 
following ). 

A letter is sent out to all custom- 
ers in the trade which explains the 
Policy and the need for information, 
and the way in which orders should 
be classified. The letter follows: 


Refrigeration Supplies Distributor 
3464 West First St. 
Los Angeles, Calif. 
Sept. 26, 1941 
To All Customers: 

We are being called upon daily by 
the manufacturers to classify our 
business—that is, break it down and 
tell them just what the materials are 
veing used for that we order. To 
enable us to give authentic informa- 
tion it is necessary that we ask you 
fo advise us just what the materials 
are to be used for on your future 


HEAT INTERCHANGERS 


®l—Large Surge Capacity 
®2—High Heat Hold. 

®3—Sweat and Flare Fittings 
®4Low Cost 


R -TRENTON CO. 


TRENTON, N. J. 


1 COMMERCIAL 
| REFRIGERATORS 


World's most complete line 
commercial cabinets — 
3 to 84 cu. ft. capacity. 


MIDWEST 


MFG. COMPANY * GALESBURG, ILL 


ALOGS IN 1 % 

~ COMPRESSORS - PARTS 
KELVINATOR - NORGE - G-E 
i Parts - Tools - Supplies 
COPY ON YOUR LETTERHEAD 


ICE PARTS Co. 


LROSE PARK, ILLINOIS 


purchases. Please designate as 
follows: 

CLASS A—Maintenance of refrig- 
eration equipment already installed. 
Maintenance of air conditioning 
equipment already installed in hos- 
pitals, clinics, sanatariums. 

CLASS B—Maintenance of indus- 
trial air conditioning equipment al- 
ready installed. 

CLASS C—Maintenance of air 
conditioning equipment already in- 
stalled not included in class A, B, 
or C. 

Or, if the material is going on a 
Government job or in a _ defense 
project, the order should be accom- 
panied by a preference rating certifi- 
cate. If a preference rating certifi- 
cate cannot be furnished with the 
order, the following information 
should appear on the order: 

1. Prime contractor or govern- 
mental agency. 

2. Government contract. 

38. Preference rating. 

4. A statement that extension of 
preference rating certificate has been 
applied for and that it will be for- 


warded to us. 


PREFERRED ORDERS 


Under the procedure established by 
the Office of Production Management, 
manufacturers and jobbers are com- 
pelled to give preference to defense 
orders. An order may not be con- 
sidered for defense unless this infor- 
mation is furnished. 

We must insist that the materials 
ordered by you be classified as out- 
lined above, and we shall appreciate 
your cooperation. 

BACK ORDERS 

Due to the uncertainty of ship- 
ments from our suppliers, we find it 
advisable to cancel all items on your 
orders that we are not able to ship 
immediately. Should you care for 
us to ship when available, please re- 
order on a separate order. 


Westinghouse Seeks 
Capital To Expand 


EAST PITTSBURGH, Pa. — Au- 
thorization to provide $60,000,000 of 
new capital for further plant expan- 
sion and other corporate purposes 
will be sought by Westinghouse 
Electric & Mfg. Co. at a _ special 
meeting of stockholders here Oct. 29, 
it is announced by A. W. Robertson 
and G. H. Bucher, chairman and 
president respectively. 

The additional capital is needed, 
Mr. Robertson and Mr. Bucher told 
stockholders, because of the un- 
precedented expansion of Westing- 
house’s business in the last two 
years, due mainly to the growing 
demands of the defense program. 
The expansion program involves the 
investment of about $75,000,000 in 
buildings and manufacturing equip- 
ment, and $52,000,000 of plants 
being built for and at the expense 
of the federal government. 

Additional common stock, to be 
offered to stockholders for subscrip- 
tion, will be issued to raise part of 
the money, while the remainder will 
be obtained through the issuance and 
sale of medium term’ unsecured 
debentures. 

More than 50% of Westinghouse’s 
orders, which amounted to about 
$25,000,000 on July 31, are for equip- 
ment required in national defense. 

In 1929, Westinghouse added 296,- 
252 shares of common stock. 
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Plastics Have a Bright 
Future, Engineer Tells 
Boston Conference 


BOSTON—An increasingly bright 
future for plastics in the production 
of refrigerators, major appliances, 
and numerous other fields, despite 
prospects that defense needs may 
force a temporary substantial reduc- 
tion in consumer goods applications, 
was envisioned by H. M. Richardson, 
chief engineer, Plastics Department, 
General Electric Co., in addressing 
the Boston Conference. 

Pointing out that plastic materials 
are currently limited either by a 
tremendous demand from defense in- 
dustries for the plastics themselves, 
or for the raw materials from which 
they are made, Mr. Richardson de- 
clared “It appears evident we may 
have to defer some of the expansion 
of plastics into consumer goods ap- 
plications until the defense effort 
begins to taper off, or until sufficient 
additional supplies of the materials 
become available to take care of 
both the defense and civilian needs. 

“This should not, however,” he 
added, “keep us from doing the 
needed development on consumer 
goods uses, because the progress they 
have made so far assures us that 
they are here to stay, and that even 
with increased availability of other 
materials in the post-defense period 


Fittings “Clearing House’ 
Aids Airplane Firms 


CLEVELAND—A clearing house 
system through which all airplane 
companies engaged in defense work 
might be kept informed of the loca- 
tion of surplus fittings, has been set 
up by the Weatherhead Co., fittings 
manufacturer, President A. J. 
Weatherhead, Jr., has announced. 

Although he has put the idea into 
effect for the aviation industry, Mr. 
Weatherhead believes that clearing 
house systems could be adopted by 
most of the other industries engaged 
in defense production to even off 
unbalanced inventories and eliminate 
shortages of vital parts. 

Under the Weatherhead set-up, all 
aircraft producers send monthly 
inventories of fitting stocks to 
Weatherhead. Copies of these inven- 
tories are on file at Weatherhead 
offices in Cleveland, Los Angeles, and 
New York City. 

In addition to initial inventories, 
Weatherhead offices receive from 
aircraft manufacturers copies of cur- 
rent purchase orders so that inven- 
tory records are kept up to date. 
Each cooperator also receives a 
monthly copy of his inventory, as 
shown by Weatherhead, for checking 
and revision. 

Through this clearing house serv- 
ice, each aircraft producer can learn 
the location and quantity of fittings 
on which he can draw for immediate 
use. Inventory records not only 
include fittings in active demand, but 
also all obsolete and slow moving 
items for which a use might be 
found. 


Lehman Named Providence 
Head For Bridgeport 


PROVIDENCE, R. I.—Harry J. 
Lehman, at one time district manager 
for Scovill Mfg. Co., has been named 
Providence district manager for 
Bridgeport Brass Co., succeeding the 
late H. B. Whitaker. Mr. Lehman 


joined the Bridgeport firm last year | 
as a salesman. 


we can expect plastics not only 
to hold their own, but to actually 
increase in vbdlume, since we are 
finding so many applications which 
plastics fill better than any other 
material, and plastics being synthetic 
materials can readily become lower 
in cost with increased volume.” 


In reviewing the rapid expansion 


For Greater Dust 
Capacity, 
ss: Specify— 


— AIR-MAZE — 


Permanent Air-Filter Panels 


AIR-_MAZFE CORD yt EVELAND LIT 
Ail MALE WINt LOVOLAIN DL 1 


of plastics in the field of household 
appliances and numerous other in- 
dustries, Mr. Richardson noted that 
in the refrigerator “we find a variety 
of uses of plastics, all of the way 
from insulating strips at the edge of 
the door and door-opening, to the 
shelf supports, the knobs and dials 
on the controls, and the handles on 
the food compartments.” 


FEDDERS MFG. CO. 


edderscoiis 


AND HAVE THE ADVANTAGES OF 
ALL COPPER CONSTRUCTION 


BUFFALO, N.Y. 


“I changed over to the Sherer line a year ago 
and have never regretted it for one minute," 
says one Sherer producer. You, too, can make sure 
of your share of 1941's extra business by selling 
Sherer’s complete line of display and storage refrig- 
erators, backed by closely-knit factory cooperation. 


SHER 
” 


a. 


MARSHALL, MICH. 


Write today 
for complete 
franchise details 
concerning the 
Sherer line. 


Aminco No. 614 Water Valve is used to regulate the amount of water passing 
through water-cooled condensers. It has a double bellows seal, removable body 
seat, is free from chatter and will operate on all refrigerants except ammonia 
under water pressure from 15 lbs. to 200 Ibs. 


Standard connections 3/8” x 3/8” F.P.T. On special order we supply 1/2” x 
1/2” F.P.T. at no extra cost. 


AMERICAN INJECTOR COMPANY 


1481 FOURTEENTH AVENUE, DETROIT, MICHIGAN 


Pacific Coast: Van D. Clothier Export: Borg-Warner International Corporation 
1015 E. 16th, Los Angeles 310 $. Michigan Ave., Chicago, it 


BY MAIL YOU GET 
QUICK, CAREFUL 


1728 S. MICHIGAN AVENUE, CHICAGO, ILLIN 
3 CHICAGO BRANCHES, NORTH, WEST, SOUTH 


WHEN YOU ORDER YOUR 
AIR CONDITIONING 


ann REFRIGERATION 
SUPPLIES AND EQUIPMENT 


THAT YOU RECEIVE 
PERSON.” ......WRITE FOR 


THE SAME 
SERVICE 
““IN 


_ NEWARK 


- DETRO 
EVELA 
. LOU 


REORMANCE 


Performance that is perfect every min- 
ute of the day . . . that’s what you get 
with every Koch display case. Mira- 
flex cooling units mean perfect refrig- 
eration. K-Beam lighting gives added 
sales impetus to profit-making displays. 
Welded steel construction and 4-in. in- 
sulation . . . permanent satisfaction 
built right into the case. Investigate the 
Koch case . . . and the complete Koch 
line. Write today for complete details, 
open territories, and Koch selling plan. 


Wo) Aipssraiees 


NORTH KANSAS CITY, 


You'll make money selling 
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(Concluded from Page 1, Column 5) 
refrigerators and major appliances), 
as well as distributors of other types 
of products who may wish to co- 
operate. 

Broad purpose of the Forum move- 
ment, as outlined by an informal 
sub-committee of distributors en- 
trusted with organizing the program 
and getting it under way, is as 
follows: 


PURPOSE OF FORUM 


1. To inform Congressmen and the 
Administration of the essentiality of 
refrigerators and other appliances to 
America’s welfare. 

2. To inform Congressmen of the 
important place which appliance 
distribution organizations occupy in 
the economic life of their various 
communities, and the economic and 
political consequences which would 
follow disruption of their normal 
source of supplies. 

3. To make clear to Washington 
and to the nation how public health 
and public morale (the deterioration 
of which whipped Germany in the 
last war) are fully as important to 
the national defense as the manufac- 
ture of instruments of death. 

4. To secure for the distributor 
and retailer—in connection with the 
new excise taxes—a mark-up com- 
mensurate with increased costs they 
incur, as a result of this tax. 

5. To enlist the aid of distributors 
and dealers all over the nation, and 
of groups which have kindred inter- 
ests, in the promulgation of the 
above-mentioned points through work 
in their own localities. 


COMMITTEE MEMBERS 


Members of this informal sub- 
committee included H. G. Bogart of 
H. G. Bogart Co., Toledo, general 
chairman of TECORD; John A. 
White of John A. White Distributing 
Co., Grand Rapids, Mich., vice chair- 
man of the distributor-dealer section; 
I. W. Danforth of Danforth Co., 
Pittsburgh; E. B. Ingraham of Times 
Appliance Co., New York City; and 
Frank Elliott, Jr. of Elliott-Lewis 
Electrical Co., Philadelphia. 

The Forum movement has been 
assured the cooperation of National 
Electrical Wholesalers Association, 
major appliance committees of which 
were in session in Detroit last week, 
and many of whose members at- 
tended the meeting in the NEWS 
offices. It is hoped also to enlist the 
aid of dealer organizations in cities 
throughout the country in getting 
local Forums started on some definite 
course of action. 


RESULTS EXPECTED 


As mentioned previously, activities 
of local Forums may not in all cases 
be identical all down the line—but it 
is hoped that one certain result will 
be a barrage of letters, telegrams, 
and petitions to members of Congress 
and the OPM, pointing out the im- 
portance of distributors and dealers 
to the economic life of their com- 
munities and the nation. 

Discussions at last Wednesday’s 
organization meeting in the NEWS 
offices centered around ways and 
means of action—how to reach the 
greatest number of persons in the 
shortest possible time. The task of 
presenting the distributor - dealer 
story to Washington and to the 
nation, it was agreed, is an all- 
industry job—and not one to be 
handled by any one association. 

Particularly, it was felt, the prob- 
lem is to arouse dealers to the 
realization of what is apt to happen 
to their businesses if refrigeration 
and appliances suffer further curtail- 
ments. As one distributor put it, 
“most of them appear to have 
absolutely no understanding of what’s 
going on around them.” 


MUST BE NATIONWIDE 


Much stress was placed on the 
fact that any movement of distribu- 
tors and dealers, if it is to succeed, 
must be nationwide—it must repre- 
sent all sections of the country, and 
must include the “cream” of every 
manufacturer’s distributor-dealer or- 
ganization. Once distributors and 
dealers were brought to a full realiza- 
tion of the situation, however, plenty 
of support, both active and financial, 
would be easy to obtain, it was felt. 

How to go about organizing this 
support, however, was one problem 
which, for a time, threatened to 
stalemate the meeting. There was 
considerable discussion of the need 


Distributors Map Nationwide Drive 
To Fight For Refrigeration Industry 


for active support by manufacturers, 
if any movement to ease the appli- 
ance situation were to succeed. Other 
distributors argued just as strongly 
that the manufacturers were already 
doing their full share, and that what 
was needed was for distributors to 
support manufacturers by independ- 
ent action, backing them up in their 
fight to stave off further curtail- 
ments and restrictions. 


‘FORGET MANUFACTURERS’ 


As one distributor put it: “Forget 
the manufacturers—they’d be more 
of a liability than a help, in the 
present situation. They have their 
own battle to fight, and they’re do- 
ing a good job. Right now, their 
job is tough enough, without our 
adding any more burden to it. 

“Talk about a ‘war chest’ is all 
right, too—but right now it’s time 
and effort, not money, that is needed 
most. You can forget the public, 
for the present, too—telegrams and 
letters to their Washington repre- 
sentatives from distributors and 
dealers alone would exert enough 
pressure to get plenty of results. 

“Don’t forget this—the washer 
industry had _ representatives in 
Washington while both the excise 
tax and production curtailment dis- 
cussions were going on. And what 
happened? The excise tax on wash- 
ers was dropped, and there’s been no 
curtailment whatever as yet, with a 
top of 30% indicated when the actual 
cut is made. And you can be sure 


that refrigeration would have been , 


cut more than 43% if representatives 
of that industry hadn’t been working 
down there.” 


NEED PRESSURE GROUP 


Another distributor told of an 
REA meeting which he had recently 
attended, objective of which was to 
establish priorities with the Office of 
Production Management on materials 
required in REA work. 

“If one governmental group has to 
set up a pressure group to register 
its needs with another governmental 
group, isn’t it much more necessary 
for distributors and dealers to take 
some concerted action to protect 
their own livelihoods?” he asked. 

Each individual distributor can do 
wonders in his own community, even 
without benefit of a formal organiza- 
tion, several distributors declared. 
Some unified program of action 
might be selected, they said, but the 
most important thing was to do 
something—and do it quickly. Any 
activity planned, it was felt, should 
be flexible enough to permit it to be 
varied according to the situation in 
individual communities. 


DISTRIBUTORS PRESENT 


Distributors who attended the 
meeting included: 

H. G. Bogart, chairman, H. G. 
Bogart Co., Toledo; J. A. White, vice 
chairman, John A. White Distribut- 
ing Co., Grand Rapids, Mich.; S. C. 
Caswell, G-E Supply Corp., Detroit; 
I. W. Danforth, Danforth Co., Pitts- 
burgh; Samuel H. Haynes, Sr., and 
Samuel H. Haynes, Jr., Haynes Mod- 
ern Appliances, Charleston, W. Va.; 
Ray F. Healy, Erskine-Healy, Inc., 
Rochester, N. Y.; P. Sampson, Samp- 
son Electric Co., Chicago; R. P. 
Sackett, Sackett Electric, Buffalo; 
W. B. Stringham, G-E Supply Corp., 
Washington, D. C.; Jack Kelly, 
Kelly-Mason Co., Cincinnati. 

Sam Greenberg, Empire State 
Distributors, Albany, N. Y.; B. V. 
Rinehart, Rinehart, Inc., Richmond, 
Ind.; T. E. Thompson, Ansonia Elec- 
tric Co., Ansonia, Conn.; W. A. 
Emerson, Wesco, Atlanta; A. W. 
Sullivan, Wesco, New York City; 
Mr. Hallstrom, Graybar, Philadel- 
phia; Dave O’Brien, Graybar, New 
York City; E. B. Ingraham, Times 
Appliance, New York City; J. D. 
Farnum, Dakota Electric, Fargo, N. 
D.; Leo Meagher, Gould-Farmer, 
Syracuse, N. Y. 


OTHERS ON HAND 


E. M. O’Donnell, E. M. O’Donnell 
Co., Syracuse, N. Y.; H. B. Donley, 
Wesco, New York City; John R. 
Miller, Refrigeration Sales Corp., De- 
troit; Frank Elliott, Jr.,  Elliott- 
Lewis Electrical Co., Philadelphia; 
R. J. Brown and J. L. Busey, G-E, 
Bridgeport, Conn.; A. J. Guys, G-E, 
Cincinnati; W. H. McGoughran, Phil 
Harrison Co., Newark, N. J.; John 
T. Morgan, Charleston, W. Va.; and 
C. R. Pritchard, G-E Supply, Bridge- 
port, Conn. 


York Names Wood Head 
Of Air Conditioning 


(Concluded from Page 1, Column 5) 
engineer in 1928. In 1931 he was 
transferred to Westerlin & Campbell 
Co., which functions as a York 
branch in six mid-western states. 
He will devote his attention to the 
application of industrial air condi- 
tioning to defense production—such 
as aircraft plants, blast furnaces, 
industrial processing, etc.—in addi- 
tion to regular civilian requirements. 


The newly combined advertising 
and sales promotion department will 
be under the direction of Anker 
Winther, assistant general _ sales 
manager. Frank Chalmers, who for- 
merly handled advertising exclu- 
sively, has been transferred to York 
to participate in sales promotion as 
well as advertising. 

The two departments were com- 
bined under Mr. Winther, it was said, 
because the functions of the adver- 
tising and sales promotion division 
are so closely allied with sales 
executive and sales management 
problems and functions that it is 
desirable to have a close tie-in with 
the sales executive department. 

Mr. Rosenmiller, head of the new 
accessory equipment and maintenance 
department, has been manager of 
both the sales promotion division 
and the accessory equipment and sup- 
plies division for the past 11 years. 
He came to York in 1927 when York 
Oil & Chemical Co., of which he 
was president, was merged with 
York Ice Machinery. 

He was formerly chairman of the 
advertising and sales promotion 
committee of ACMA. 


Nelson Order Limits 
Use of Copper 


(Concluded from Page 1, Column 4) 

does it apply to the use of copper 
for the conduct of electricity. 

This regulation also does not apply 
to use of copper in products covered 
by underwriter or other safety regu- 
lations that were in effect Oct. 1. 

The situation, according to OPM, 
is this: Defense demands for copper 
during October amount to 144,430 
tons, as against production of 138,700 
tons from all sources, leaving a 
6,000-ton shortage in defense require- 
ments alone, excluding civilian re- 
quirements. 

For 1942, it was said, total de- 
mands for defense and_ essential 
civilian purposes would total 2,400,000 
tons, against an estimated production 
of 1,650,000 tons, indicating a short- 
age, on this basis, of 750,000 tons. 

Indicative also of OPM’s concern 
over the copper situation was the 
issuance last week of an order giving 
priority assistance to four large 
Chilean and Peruvian copper mines, 
in obtaining maintenance and operat- 
ing supplies as rapidly as possible. 
Practically the entire output of the 
mines is under contract to Metals 
Reserve Corp., RFC subsidiary for 
defense needs. The four mines have 
a combined output approximating 
516,000 tons annually. 

Priority rating granted the Latin- 
American mines is A-3, considerably 
above the A-8 rating which has been 
alloted to domestic mining compa- 
nies. The same rating may be ex- 
tended to other Latin-American 
producers, it was intimated. 


Continued Promotion |, 


Needed For Post-We, 
Sales, Utilities Tolg 


(Concluded from Page 1, Colum 
dent of the association, commentin 
upon the fact that purchases ad 
increased: sharply in the applianes 
field and that there are signs of ; 
lagging supply, said: . 

“With this situation 


m4) 


comes a 
temptation to reduce advertising and 
to mark time with sales effort 


Experience, however, teaches that 
sooner or later this seller's Market 
must again give way to a buyer's 
market. When that happens, we will 
need buyers and we will have them 
only if we keep all prospective pyy. 
ers acquainted with developments in 
our utility services and the new 
appliances which offer economy, gop. 
venience, and comfort to them,” 

In discussing situations arising 
from the defense effort to affect 
selling, C. E. Greenwood of Edison 
Electric Institute declared: 

“First, we may expect limitations 
on a number of models of appliances 
Stimulated by the request of Miss 
Harriet Elliott of OPACS, the Amer. 
ican Standards Association is expedit. 
ing standardization of ranges, water 
heaters, refrigerators, washing ma. 
chines, 

“Secondly, those who are dealing 
with markets are speculating on the 
effects of the restrictions of the 
Federal Reserve Board on instalment 
selling and how these may reduce 
sales volume of items produced, 
Evidently present effect is not pleas. 
ing to the board because more drastic 
curtailment is under advisement.” 
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DEPeNpapic valves 


One measure of any product is 
its quick acceptance for ‘Emergency 
Duty” .. . Its recognized Versa- 
tility in successfully serving those 
new duties. 


In domestic and commercial Re- 
frigeration and Air Conditioning, 
A-P DEPENDABLE Valves have 
long ranked high in the regard of 
men responsible for mechanical per- 
fection and efficiency of expensive 
installations. Refrigeration Service 


Engineers have learned to use them 
with confidence—and profit. 


Today, Defense demands new 
uses, new applications for Refrigera- 
tion and Air Conditioning, in fields 
removed from standard needs of 
food preservation and human com- 
fort . .. In the manufacture of 
Aircraft, Engines, Tools, Shells, 
Radio Mechanisms, Steel, Copper, 
Metal Alloys—to name only a few. 
In these more stringent demands, 


where production must go on with- 
out interruption, its natural that 
A-P DEPENDABLE VALVES should 
play an important part. 


Defense has added hundreds, 
thousands of new duties to A-P 
DEPENDABLE Valves, duties that 
are being accomplished with out- 
standing success in all fields. This 
is proven Versatility that YOU can 
use profitably. 


fp} DEPENDABLE VALVES... 


Thermostatic 
Expansion Valves 


% Progressive Service Engineers Use and 
Recommend — and Aggressive Jobbers 
Stock and Talk — A-P Products. 


Refrigerant 
Solenoids 


Solenoid Water 
Valves 


NORTH 


MILWAUKEE 


Export Dept. 100 Varick St., New York City 


Water Regulating 


Thermostats for 


Valves Heating or Cooling 
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